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Abstract 
 
The rapid economic growth of Gulf Corporation Council (GCC) countries in the last 
decade, have facilitate the entry of new industries. Private equity industry is no 
exception, the number of firms and funds grown significantly since 2001. However, 
the economic recession and the under-developed local corporate governance 
regulations impacted the flows of international private equity investments, 
especially, in a region where deal flows and fundraising activities are governed via 
the local relationships networks, which ultimately resists the investors inflows to 
the region. Therefore, the study analysis the GCC markets using Wright et al 
(1992) conceptual framework of private equity development. Doing so will present 
a well-structured market analysis present the main challenges and drivers of the 
local market.  
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Chapter One 
 
Introduction 
 
The importance of the economical diversification in commodity driven economies, 
such as the GCC (Gulf Corporation Council) countries1, highlights the role of the 
different Investments vehicles anG WKHLU LPSDFW RQ WKH UHJLRQ¶V EXVLQHVV
environment. This is emphasis on the mutual beneficial relationship between 
developed countries and the developing ones. On the one hand, in the first 
category countries, such as US (United Sates) and UK (United Kingdom), have 
saturated economies and a very high level of market competition, which 
increases the difficulty of finding new opportunities. On the other hand, countries 
like the GCC members lack the experiences and the skills in order to fulfil the 
demanded diversification by their governments and boost their economies 
without the need to relay on scarce products such as oil and gas. 
 
Indeed, such relationships are embedded in the newly emerged industries in the 
region. Despite that it is driven by oil production, which is represented through 
the government spending on developments projects, private equity and venture 
capital activities have rapidly expanded at the majority of GCC countries, 
attracting investors outside the region. HSBC, Barclays private equity and others 
more, are examples of international private equity houses operate within the 
Middle East and GCC. According to EMPEA (2010), government expenditures 
across the MENA (Middle East and North Africa) were approximately 550 million 
'ROODU DQG WKHUHE\ WKH UHJLRQ¶V SULYDWH HTXLW\ KRXVHV UHVSRQGHG E\ UDLVLQJ
sector-focused funds. Therefore, regional investments authorities are concerned 
about the inflows of new investments into the region, and consistently working 
on enhancing the business environment there. As a result countries like Qatar 
                                          
1 GCC countries includes (Kuwait, Bahrain, Saudi Arabia, Qatar, United Arab of Emirates 
and Oman) 
 2 
and UAE are ranked 4th and 8th in world investments attractiveness index 
(World Economic forum, 2009). Moreover, the forum attributes such places in 
the ranking to the availability of investments opportunities and the development 
in the local regulations. 
 
Despite the differences in the use of the term2 between the US and Europe, 
private equity or venture capital are considered as an important alternative 
source for financing both; mature firms and SMEs (Small and Medium 
Enterprises) that are characterised as high-risk investments3. Issues such as 
information asymmetric and the absence of long term investments abilities, 
raises the potential role of private equity funds and differentiate it from other 
types of corporate finance. Moreover, private equity managers play an essential 
UROHLQGHYHORSLQJWKRVHILUPV¶VWUDWHJLHVand enhancing their performance using 
their long term expertise and specialities. Thereby, they are more engaged with 
their investments, unlike banks and other sources of finance. 
 
The majority of emerging markets researches and studies, mainly those 
discussing the developments of the private equity industry are concentrated on 
Chin, India and other large economies. However, there is significant demand for 
studies discuss other markers such as GCC and Latin America. Furthermore, the 
GCC H[LVWLQJVWXGLHVODFNWKHUHJLRQ¶VILUPVLQSXWWKHVHVWXGLHVUHOLHVFRPSOHWHO\
on data provided as a part of international report concerning emerging private 
equity markets. +RZHYHU *&& FRXQWULHV DQG DV WKH\ DUH LQ D µVZHHW VSRW¶
(Wedlake, 2010) are forming a worth investigating case. With the relatively easy 
DFFHVV WR FUHGLW WKH UHJLRQV¶ DELOLW\ WR LQYHVW DQG KHQFH IXQG LQWHUQDWLRnal 
private equity markets are remarkable especially when only 50% of funds raised 
specifically to the region are invested. Therefore, the aim of this research is to 
understand to what extent the region private equity firms are investing within 
the region, and weather the region is likely to attract more international private 
equity houses.  Moreover, another area worth looking at is the impact of 
sovereign wealth fund, as the region includes four of the largest sovereign funds 
                                          
2 In the US the term Venture Capital covers both seed and mature investments, whereas in Europe 
Venture Capital refers only to seed investments and private equity are used for the bigger 
investments   
3 It is worth noting that this project will fallow the European definition of private equity. 
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in the world, which are likel\WRKDYHDSRVLWLYHVSLOORYHUDIIHFWRQWKHUHJLRQ¶V
transactions. 
 
Such an industry-base study will require several sections at the binging to 
address the industry and it norms. Therefore, the second chapter will illustrate 
the role of private equity anG LW¶V DIIHFW RQ WKH LQGXVWU\¶V OHDGHUV 86 (united 
States) and Europe in general and UK (United Kingdom) in specific. The chapter 
will also introduce the current challenges facing private equity investments in 
order to draw the present shape of the industry. The third chapter will review 
the literature around the emerging market, investigating the real factors driving 
the private equity industry and highlighting the differences between the 
developed and developing courtiers. Chapter four will describe the methodology 
used to address the research question. Chapter five and six discusses the 
content of which private equity in GCC countries operates, an overview view of 
the industry and the current performance figures. Finally, a compression study 
uses Wright et al. (1992) framework of private equity development. The study 
will use collected data from interviews and a survey conducted and compares it 
to a fast growing private equity market such as the central European one.  
 4 
Chapter Two 
Private Equity and Venture Capital: Overview and 
Challenges 
 
Prior to start evaluating the climate of the private equity industry in emergent 
markets such as China and CEE (central European countries) and the GCC 
countries, which is the essence of this study, this chapter will introduce the 
fundamental aspects of the private equity markets and its life cycle. The chapter 
will preface with a historical overview of the industry through analyzing the 
literature covering the development of the US and European markets and the 
role of the industry in the economic growth of those markets. Furthermore, the 
chapter will describe the market structure and the main issues and critiques 
facing the industry. Finally the chapter will evaluate the current climate of the 
industry and the potential role of the sovereign funds to overcome the credit 
crunch that resisting the growth in the industry at the moment.  
 
 
2.1 The History of Private Equity in the US and Europe 
The origins of the private equity industry were in the form of offices managing 
high-QHWZRUWKLQGLYLGXDO¶VZHDOWKLQWKH86WKRVHLQLWLDOIXQGVZHUHWKHVHHGVRI
several massive corporations today, such as, AT&T and McDonald-Douglas 
(Lerner et al., 2007). According the same source the first formal private equity 
office was established after the Second World War (1946) by MIT president Karl 
Compton, George Doriot a Harvard business professor and group of Boston 
business leaders. Their initial investments were focused on technology-based 
firms, which were developing their inventions for military purposes during the 
war. On the other hand, European markets development were behind the US 
ones. The first European private equity partnership was Cinven in the UK in 1977. 
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2.1.1 The US Private Equity  
After almost a decade of formal US base wealth-PDQDJLQJRIILFHVWKHLQGXVWU\¶V
momentum evolved to establish the first limited partnership firm (Gaither and 
Anderson in 1958), GRLQJ VR JHQHUDWHG DGGLWLRQDO IXQGV DQG GLYHUVLILHG IXQGV¶
suppliers for the existing private equity firms. However, the total amount of 
funds raised did not exceed few hundred millions, it was only till the 1979 when 
the total amount of investments increased significantly. Such a dramatic 
increment was attributed to the U.S department of labor through clarification of 
the EmpOR\HH 5HWLUHPHQW ,QFRPH $FW¶V µ3UXGHQW PDQ¶ ZKLFK UXOHG LQ 
(Romain and Van Pottelsberghe, 2004). The act allowed pension funds mangers 
to invest in high-ULVNDVVHWFODVVHVVXEVWDQWLDOO\ZKLFKLQIOXHQFHGWKHLQGXVWU\¶V
fund raising activities and impacted the number of investments. In the following 
years the industry invested substantially in the technology sector, the outcomes 
were substantial resulting in companies such as Microsoft, Cisco system and 
Apple. (Figure 1, shows the development of the Venture capital in the US, and 
the impact of 1979 Act, as the number of companies raises from with 
approximately 230% in 10 years). 
 
Figure 2: US Private Equity Development 1970-2008. Source: NVCA, 2009 
It could be argued that the development of the private equity in the US was 
driven by venture capital backed investments in early stage companies, 
especially in the mid 80s. However, the industry began to create other forms of 
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investments, which mainly targeted large companies with capital difficulty 
(distressed assets) or strategic expansion plans. Such changes accommodated 
with a highly-leveraged debt investments, which is few years later became a 
common private equity investment type (Figure 2 Shows the development of 
alternative investments in the US). Thereby, the differentiation between the 
SULYDWH HTXLW\ LQYHVWPHQWV PDLQO\ WDUJHWLQJ ILUPV ZLWK FDSLWDO RU ERDUGV¶
difficulties and strategic expansion) and venture capital investments ,which 
focuses on early stage investment and seed capital as well as universities spin 
outs. 
 
 
Figure 2: US Venture Capital Development 1980-2008. Source: NVCA, 2009, no private equity 
 
However at the end of 1980s and as a result of the economic recession 
accommodated with interest rates raises (Wright et al, 1992), LBOs (Leveraged 
buyout) market experienced significant downturns in the US, hence, firms 
backed up their portfolio by venture capital investment and small LBOs 
transaction. 
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2.1.2 The European Private Equity  
The European private equity on the other hand considered as the most 
sophisticated market after the US (ibid), the industry lacked the growth and the 
GHYHORSPHQWUK\WKPWKDWWKH86KDGLQWKH¶VDQG¶VKRZHYHUUHFHQWGDWD
shows that the European private equity, especially the UK based firms raised 
larger fund sizes than the US ones (BVCA, 2009), According to (Romain & Van 
Pottelsbergh, 2004) the differences between the two markets might be 
DWWULEXWHG WR WKH DYDLODELOLW\ RI PDUNHW¶V LQIRUPDWLRQ DQG WKH HIIHFWLYHQHVV RI
LQGLYLGXDO¶VQetwork .The European model of private equity is arguably different 
than the US one. General practices for fundraising and deal structuring, for 
instance, are different. Moreover, the role of limited partners in the US is 
considered more active especially the ones involved with seed capital 
investments +RZHYHU 8. LQYHVWPHQWV¶ FOLPDWH DQG SROLFHV arguably are the 
closest to the US model. The structure of the capital market, for example, and 
the emphasis the entrepreneurial business are similar in both countries. 
Moreover, a company¶s willingness of undertaking a venture capital backed 
investment is not as high as in the US. Cumming et al., (2007) attribute this to 
WKHHQWUHSUHQHXUV¶FRQFHUQRI VHOOLQJDSDUWRI WKHEXVLQHVV¶VHTXLW\ WRRXWVLGH
investors, which might cost them the control of their business. 
 
The development of the UHJLRQ¶V OHDGHUDQG ODUJHVWSULYDWHHTXLW\PDUNHW8.
(BVCA, 2009) (see figure 3) ignited the growth in the early 80s backed by the 
Buyout market after the Companies Act in 1981. Before the act, any secured 
assets finance was considered illegal (Gilligan & Wright, 2010). Hence, the Act 
facilitated the growth for the Buyouts deals in the UK throughout leveraged deals 
EDFNHG E\ WKH FRPSDQ\¶V DVVHWV HVSHFLDOO\ IRU UHVWUXFWXULQJ DQG GHYeloping 
subsidiaries of large companies (ibid). Moreover, the increment in the amount of 
buyout deals in the UK could be attributed to the privatization of several public-
owned enterprises led by the Thatcher government in the mid 80s (Wright et al, 
2000). Furthermore, the UK markets, unlike the other European ones had a 
significant US investors influence (Lerner et al., 2007), which affected the UK 
market growth and deal structuring style. Figure 3 shows the development of 
the UK private equity market. 
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Figure 3 Private Equity Investments as percentage of total GDP, Source: Groh et al (2010) 
 
However, despite the development of the European and UK markets, European 
private equity funds suffered serious consequences because of WKH FRXQWU\¶V
different legislation and economical climates. The German market performance 
have been the topic of many studies on the European private equity, for 
example, a study carried by Groh et al. (2010) analyzed 27 European countries, 
showed that The largest economic in the region has a lower attractiveness index 
than the Danish and Sweden ones (figure 3), which mainly attributed to the 
German Banks-centred capital market, whereas a more attractive markHWV¶VXFK
as the UK, have a stock-centred capital market, which according to Black and 
Gilson (1998) IDFLOLWDWHG WKH GHYHORSPHQW RI WKH FRXQWU\¶V SULYDWH HTXLW\ DQG
venture capital sectors. Furthermore, the industries regulations and legal 
framework were lagging behind the activities in the region (Jenkinson, 2009), 
which influenced the firms and regulators to focus on those issues and accept a 
modest performance growth. Figure 4 shows the developments in the European 
PE activities, whereas figure 5 shows the investment preferences in the region. 
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Figure 4: European Private Equity development 2000-2009, source EVCA, 2009 
 
 
Figure 5 European Private Equity by Investment Stage, source EVCA, 2009 
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2.2 Private Equity Market Structure 
Privet equity markets have been evolving over the years. The separate entities 
managing private equity funds (known as private equity houses) primarily seek 
high-risk opportunities in order to realize an attractive return (usually 50-70%, 
depending on the exit type, (Cumming & Walz, 2004). Hence, there are different 
structures for the investments vehicles, depending on the environment of the 
ILUP¶VFRXQWU\DQGFOLHQWV$FFRUGLQJto Bygrav et al. (1999, cited in Wright et al 
2005) the structure of a private equity firm aims at maximizing the overall gains 
and creates a substantial value in their investments. ,QRWKHUZRUGVWKHILUP¶V
directors have to consider several commercial aspects such as; taxes (primarily 
avoid double taxation), liability of their investments and their ability to market 
their services to the targeted investors. Therefore, the most common type of 
private houses operates today are; limited partnership, and evergreen houses 
(ibid) and (Berwin, 2006).  
 
With respect to the self-liquidity fund, the firm have a limited partnership with 
its investors (Limited Partner) and those partners are committed to a certain 
amount of the fund to the fund managers (General Partners) to be drawdown on 
a deal-base. Such structure requires the general partner to raise fresh capital 
every 2-3 years, which is the life of the fund, whereas, the partnership it self last 
for 10 years usually and the gains from each investment are distributed as soon 
as practicable. Moreover, the proceeds of the sale are not reinvested and hence 
the name self-liquidating funds. 
 
The second type of firms¶ structure (Evergreen funds), are usually funds reserve 
gains on deals basis, therefore, they allocate their investments dividend annually 
and pay them to shareholders (investors), the realization of the investment in 
such structure might be limited to certain number of years or till the investors 
sell their shares. Firms like 3i in the UK is considered as an evergreen funds 
since the firms is a publicly quoted in London stock exchange (Jenkinson, 2009), 
where unlike the self-liquidation fundV¶ mangers are allowed to reinvest the 
capital gained form each deal.  
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Even though the ultimate objective of structuring the firm is to maximize 
VKDUHKROGHUV¶SURILW, each structure has different incentives for fund managers. 
For instance, the limited partnership type incentivize fund managers by making 
them contribute a value of 1% from the total assets (private equity handbook), 
which unlike other type of investment resolve the principle agent problem. 
Moreover, each structure has different taxation methods; in the limited 
partnership, for example, taxes are transferable to the partners and not on the 
investment vehicle (Gilligan and wright, 2010) (Bygrav et al., 1999). 
 
 
2.3 Factors Affecting The Development in The US and European 
Markets. 
The previous section provided DQ RYHUYLHZ RQ WKH LQGXVWU\¶s main streams of 
investments and the associated concerns with respect to corporate governance 
and taxations incentives. However, many studies focus on the issues raises 
during structuring deals and the relationship between investors and fund 
managers on the one hand and fund managers and invested companies on the 
other. Therefore, this section will discuss the implications of each stage of the 
private equity investments and its role on the development of European and US 
markets.  
 
 
2.3.1 Opportunities Generation 
The amount and quality of deals flow shape the development of private equity 
rhythm in the region. Whether through the development of the entrepreneurial 
climate in the country or in a larger scale, such as, FRPSDQ\¶s mergers and 
acquisitions for strategic purposes, the level of the economic activities initiate 
such transactions. The economic activities indicate the size of the economy and 
the level of growth in the industry. According to Gompers et al., (1998), a 
 12 
FRXQWU\¶V HFRQRPLF JURZWK UDWH influence entrepreneurship opportunities and 
hence, more finance is needed to fund these opportunities.  
 
7KHHVVHQFHRIWKHLQGXVWU\¶VLQYHVWPHQWs are based on a high-risk assets with 
an expected superior returns, Hence, fund managers tends to minimize the risk 
as much as possible during the process, according to Weidig & Mathonet (2004), 
private equity managers minimize the risk associated with their investment 
thought out investing in sectors where they have experience , also they conduct 
an extensive due diligence processes, such long check list affects fund managers 
fund cycle, as they have to raise new capital and gain respectful reputation. 
Furthermore, the investment protection process continues to post deal 
monitoring, where general partners will be tightly involved in business strategies 
on a semi-daily basis. According to Wright and Robbie (1998), the monitoring 
and screening stages contribute in the valuation of the investment and the gains 
eventually, which will signal the performance of the fund and, hence the 
reputation of the private equity firm.  
 
However, a study by Fried and Elango et al. (1995) reveals that the level of 
LQWHUDFWLRQ EHWZHHQ IXQGV¶ DQG FRPSDQLHV¶ PDQDJHUV QRUPDOO\ KDV GLIIHUHQW
interpretation. Fund managers, for instance, will be concerned deeply on the 
finance arrangement of the company and, hence, they will be more active in 
VXFKDUHD7KLV LVGXHWRWKHLUH[SHUWLVHDQGFRQQHFWLRQZKLFKWKHFRPSDQLHV¶
mangers might lack.  
 
2QWKHRWKHUKDQGIURPWKHLQGXVWU\¶VRSHUDWLRQYLHZSoint, it could be argued 
that private equity managers role are spread over four different process, and 
hence, relationships differs in each stage. The first stage is deal origination 
where they fund that most of the investments¶ deals are originated by referral 
within the industry or transferred from other network, such as bankers. The 
second stage is deal screening, where VCs examine different opportunities by; 
the size of the investment, the attractiveness of the sector, the geographical 
location and the stage of finance. Each one of those criteria limits investment 
 13 
opportunities and reduces the number of potential deals, which Elango et al, 
(1995) corroborate by stating that VCs tends to pressurize entrepreneur and 
companies managers to outperform the expected returns. 
 
However, there is an important stage determines the amount of investments 
made by the private equity house, which is crucial to the nature of the 
relationship between the investment house and their suppliers. Fundraising 
shapes the type of investments for the private equity house. According to the 
(Balboa and Mrati,2007), a firm reputation and networks impacts its ability to 
raise new funds and reduces the risk of problem asymmetry that might impact 
their relationship ,especially, if the firms operates within a less developed 
market where no historical data of the fund¶V performance is available. In their 
study, Balboa and Mrati result show that, investments activities are positively 
perceived by investors, therefore, managers with the highest number of 
investments raises high amount of funds comparing to the others. However, 
investors penalize those fund managers whom maintain a high ratio of portfolio 
companies per investment. From the general partner point of view, such a 
portfolio will reduce the risk of the fund as a whole. Nonetheless the investors 
perceived such strategy that it will reduce the levels of management attention 
per investment. 
 
 
2.3.2 Infrastructure to Complete Deals 
Apparently, the development of the private equity and venture capital in the 
Europe and US affected by the implementation of new regulations and polices 
over the years. As mentioned earlier, the UK Companies Act in 1981 and the US 
GHSDUWPHQW RI ODERU FODULILFDWLRQ RI WKH (PSOR\HH 5HWLUHPHQW ,QFRPH $FW¶V LQ
1979 played an essential role of the development of the industry in both 
FRXQWULHV 6XFK UHJXODWLRQV FRQWULEXWHG WR WKH GHYHORSPHQW RI WKH LQGXVWU\¶V
infrastructure, and thereby, the process of deal monitoring and screening 
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developed, which made it easier for private equity firms to operate and attract 
more funds. 
 
&RXQWU\¶VWD[DWLRQlaws and regulations, as well, affect the industry significantly. 
A considerable body of research discuss the correlation between taxes, such as 
the one on the capital gain and other assets classes or the personal income, and 
their affect on the entrepreneurship climate and the development of the private 
equity in a specific region. Moreover, as the personal tax rates increase, 
individuals are influenced to pursuit a self-employment opportunities, resulting 
in a development of the entrepreneurial environment and venture capital type of 
deals eventually.  
 
 LHJDOLQIUDVWUXFWXUHDQGFRQWUDFWV¶HQIRUFHPHQW laws, on the other hand, affect 
the attractiveness of venture capital and private equity investment, which is 
considered as another element contributes to the development of the industry. 
According to La Porta et al.(1997), a respectable legal framework as well as 
enforcement laws, motivate external finance and the probability of countr\¶V
SULYDWH HTXLW\ GHYHORSPHQW VLQFH WKH LQYHVWRUV ZLOO EH ZLOOLQJ WR µVXUUHQGHU
IXQGVLQH[FKDQJHRIVHFXULWLHV¶ 
 
 
2.3.3 Realization of the Gains 
Realization of gains or investment¶V exit is the last stage in a private equity 
LQYHVWPHQW¶VF\FOHZKHUH found managers chose between several exit options. 
Ultimately there are three main exits for private equity investments; stock 
markets flotation (known also as Initial Public Offering IPO), trade sale for a 
strategic partner, where the company is sold to a bigger company want to 
expand strategically, or finally a secondary buyout, where a private equity house 
sell the shares to another private equity firms. 
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Several factors affecting exit options as well as the development of the industry. 
A country with a better exit options and exit preferences will attract more 
investments, and hence, more inflows will stimulate the equity market. 
 
The stock market considered as a crucial element in the development of the 
industry. Black and Gilson (1998) differentiate between a stock-centred capital 
market and a Bank-centred capital market. According to them, the first 
participate in a faster development of the private equity industry, since 
entrepreneurs will be able to realize their exits through an IPO. Moreover, a 
Bank-centred capital market might not have the same affect as the stock-
centred one; the later might influence the entrepreneurship environment in the 
country and rewards more affectively, while this is missing in the bank-centred 
one. The same applies to later stage investments, Jeng and Wells (2000), 
incorporated the importance of suck-centred markets through analyzing the 
importance of IPO exits for private equity funds. Therefore, as mentioned earlier, 
the UK and US considered as the most active private equity markets in the 
would, they both would be described as stock-centred market. Whereas Japan 
and Germany, though they are both considered as large economies, they lack 
the US and UK momentum in terms of deal numbers and size. 
 
 
2.4 The Importance of Private Equity  
It is worth noting that the role of private equity is greater than funding 
acquisitions and expansion for large and mid size firms. The industry contributed 
massively in enhancing managerial and financial talents. Moreover, according to 
a study conducted by Strömberg, (2009), private equity contributed rapidly on 
restoring the US economy in 1980 and 1990s also the industry plays a signifacnt 
role in devleopeing stock markets, innovations and business environments. The 
focus on creating values is one of the main differences between private equity 
and other corporate finance funds (sahlman, 1990). Moreover, private equity 
funds played an essential role of developing the entrepreneurial and innovation 
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mindset in the US and Europe over the years, whereas other financing types 
requires a detailed historical data to overcome the asymmetric information 
problem in order to support small and midd-size enterprises (Wright et al,1998). 
Firms like Apple, Microsoft, Google and more, where originally funded by private 
equity firms.  
 
However, despite their role in developing US and European economies, private 
equity investors and firms have been criticized heavily over the years. According 
to Gilligan and Wright (2010) one of the main criticisms of private equity houses 
is their use of highly leveraged funds, which reduces the firms realized taxes 
aggressively and allows fund managers to quickly generate high returns from 
assets disposal and cost cutting programs, mainly through employment 
reduction.  Another is the lack of public information on the investment it self, 
according to Jenkinson (2009) there is no legal obligation on the private equity 
house to publicly announce their investment and fundraising or transaction 
activity in the US. Nonetheless, Cumming et al. (2007) studied more than 2000 
private equity cases and they argue that the return on the investments and the 
carried interest realized by fund managers is considerably less than the 
management fees. Moreover, the same study finds out that the employment 
rates grew 0.5% in buyout deals in the period from 1999 till 2004. 
 
 
7KH,QGXVWU\¶V&XUUHQW&hallenges  
The recent economic recession has impacted the private equity sector 
VLJQLILFDQWO\7KHLQGXVWU\¶VDFWLYLWLHVLQJHQHUDOGHFUHDVHG. For example, the UK 
buyout market declined 72% in 2009 comparing to 2008 figures (CMBOR,2009) 
mainly due to lack of found sources and the willingness of the financial institutes 
to facilitate new buyouts, given that large buyouts attributed to 52% of the 
market (BVCA,2009) . Such figures show how the recession affected the 
LQGXVWU\¶VJURZWKZKLFKDUJXDEO\ LVGLUHFW UHVXOWRI WKHGHFOLQFH LQ ILUPV¶ IXQG
sizes and fundraising activities. According to the same source, the amount of 
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new funds in 2009 was 84% less than the one rose in 2008 (445 and 2928 
million pound respectively). 
 
However, recessions could be the finest times to plant new opportunity. 
According to a study carried by Shapiro (2009), private equity plays a valuable 
role during recessions and early recovery periods. Furthermore, secessions 
reveal the strength and weaknesses of the organizations and provide relatively 
cost-attractive deals. Therefore, fund managers will be focusing their skills and 
expertise on reshaping businesses, which where fund managers can contribute 
into changing their strategic direction, hence it will prevent them from the risk of 
falling in bankruptcy Shapiro (2009).  
 
Even though, financing new opportunities has become limited, which forces 
several delays or cancellations in acquisitions and generally reduces new private 
equity activity. Thus, the solution lies on financing those firms and funding new 
deals using alternative sources. Sovereign wealth funds might be considers as 
an alternative or complementary source beside pension funGV 7KH LQGXVWU\¶V
largest investors).  
 
 
2.6 Sovereign Wealth Funds   
SWFs (Sovereigns wealth funds) became recently an important player in the 
financial market, financing major equity acquisition in US and Europe (Johnson, 
2007), Moreover, the absence of explicit liabilities, in such funds, also has a 
bearing on the willingness of risk taking (Beck and Fidora, 2008) However, the 
ability of taking risk clearly defined by the objective of the fund. The 
commodities-producing economies, such as GCC for instance, depend heavily on 
its SWFs to support and stabilize their budgets through their central bank 
reserves, and hence, a more conservative investments are undertaken (Butt et 
al., 2007). 
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Nonetheless, the growing importance of SWFs raises a number of international 
policy issues. In fact, state-controlled foreign investments may be sensitive from 
both; a political perspective and from an economic point of view, as the lack of 
transparency of SWFs facilitates the concern about the motivations behind the 
IXQGV¶ investments and may, thereby, aggravate protectionist pressures (Beck 
and Fidora, 2008). Nonetheless, Balding (2008) studied the investment portfolio 
for the current major SWFs in the world where he confirms that the investments 
are economically driven ones and no political motives were notable. Moreover, 
Megginson et al (2008), respond to the claims that SWFs are threatening the 
global financial markets through their massive growth and political motivation by 
arguing that the funds that western policy-makers fear the most, are among the 
conservatives ones (5XVVLD¶V 6WDELOL]DWLRQ )XQG DQG WKH &KLQD ,QYHVWPHQW
Corporation (CIC). 
 
 
2.6.1 Sovereign Wealth Funds Investment Preferences 
Despite the differences in the economic and political agendas of SWF countries, 
all SWFs aims at increasing returns on the invested capital when compared with 
the conservative ones, short-term investments made using central bank 
reserves. (Butt et al., 2007) 
 
Since they are managed much like foreign exchange reserves, they will be 
generally limited to companies seeking to raise capital. However, as they 
increase in size, they may spin off more aggressive funds (as in the case of the 
Russian Stabilization Fund). However, SWFs have been focused their 
investments in the financial sector. Since 2007, the majority of major SWFs 
investments that were publicly announced were placed in financial institutions 
and five large international banking corporations received more than 45 US 
billion dollars from SWFs. The Chinese investment corporation acquired 9.9 % of 
Morgan Stanly and 10% of Blackstone in 2007 (ibid). 
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With respect to the management of the funds, they are broaden in their between 
safe long term ones and quick highly risk investments. The objective of the long 
term investments is to ensure and guarantee next generations wealth, which 
Kern (2007) confirms by arguing that SWFs invest in long horizon opportunities 
that can provide a stable capital especially for those countries with commodity 
economics. On the other hand, SWFs may seek high-risk returns and invest in 
vehicles other than governments bonds. Balding (2008), justifies such strategy 
and argue that holding a foreign exchange reserves of a declining currency or 
low yield governments securities will fail to cover the implicit cost of capital paid 
by the SWFs. Moreover, the author¶V study demonstrates that SWFs recently 
allocated small portion of their funds in hedge funds, investment banks and 
private equity firms in order to gain a quick and high return on their 
investments. Figure 6 shows the different investment strategies by several 
SWFs: 
 
Figure 6: SWFs, Investments objectives and risk profiles, Source: cited in Balding 2008 
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With such a broaden strategies, some funds are limited on how they can invest 
by law, which is managed by local central bank. For example, the Saudi 
sovereign wealth fund is managed by the Saudi central bank. So do the Kuwaiti. 
Other GCC countries have separate entities for managing the funds such as 
Dubai and Abu Dhabi (Abu Dhabi investment authority) (Kern, 2007).  
The pressure on diversifying their investments suggests that SWFs will increase 
the demand in different assts classes including the highly risked ones such as 
private equity.  
 
 
2.6.2 Sovereign Wealth Funds and Private Equity Investments 
As mentioned in the previous section, there is wide range of investments 
strategies in SWFs, each one fulfill the different objective of the funds managers. 
In the GCC countries, for instance, the Abu Dhabi Investment Authority and 
Kuwait Investment Authority do not generally hold large stakes in public 
companies, they invest mainly in private equity funds, and occasionally co-
investors in private equity transactions (Butt et al., 2007). New entities, such as 
Dubai Holding and its subsidiaries (Dubai International Capital and Dubai Group) 
and Dubai World and its subsidiaries, tend to be more risk taker type of funds 
with their strategic investments. They are actively involved as investors in 
leveraged buyouts and co-investors in private equity investments. Whereas in 
Saudi Arabia and Qatar, the investments varies between 70& and 100% of 
public owned company. SABIC (petrochemical company in Saudi Arabia, where 
the government own 70% of the shares). 
 
Companies might prefer to sell (in the case of buyout) to SWFs, since they are 
able to provide µfinancially YLVLEOH¶funds without the need of external debt (as in 
the case of LBOs), moreover, the exit horizon for SWFs is longer than the one in 
private equity. However, SWFs lack the lack the skills of monitoring equity 
investments, and thereby, they are more likely to fail (ibid). 
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Therefore, the Kuwait Investment Authority invested $300 million alongside KKR 
and TPG in their buyout of TXU (Wall Street 2007, cited in Butt et al, 2007). 
Thus, indirect investment by SWFs in private equity and through financial 
sponsor is mutually beneficial.  
 
Eventually, SWF might have the solution for private equity funds especially in 
such a time, where the SWF managers are not a successfully in terms of direct 
equity investments. According to Megginson (2008) study the SWFs negatively 
impacts the performance of the companies they acquire, which could be 
attributed to the SWFs imposing additional agency cost.  
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Chapter three 
Private Equity in the Emerging Markets  
 
The successes of venture capital and private equity investments in the US and 
Europe has influence policy makers and investors to adopt the investment model 
and implement it in their countries. Doing so will incentivize the national 
economy and accelerate the growth iQ WKH FRXQWU\¶V HQWUHSUHQHXULDO FXOWXUH
However, the sector might develop in different patterns and target later stage 
investments (buyouts/buyins), Hence, evaluating the emerging markets and 
their succession of adopting the western polices, will help in evaluating to what 
extent such western norms will benefit the GCC countries. Therefore, this 
chapter of the study will evaluate the literature of emerging markets and the 
major issues and obstacles in their implementation of western practices. 
 
 
3.1 The History and the Importance of Emerging Markets 
Emerging markets have been the target of private equity investments firms 
since the 1990s. (Gompers and Lerner 1998) Argue that such an interest in 
international markets could be attributed to the saturation of the local markets 
in the developed countries. Moreover, foreign investors were constantly keen on 
emerging market development, targeting undervalued business in less 
competitive environment and opportunities for substantial growth. According to 
(Leeds and Sunderland, 2003) the global economy experienced a growth and a 
relative macroeconomic stability by the mid 1990s. Inflation and interest rates 
were down and policy makers worldwide embraced an open market strategy 
without barriers to competition, securing LQYHVWRUV¶ FRQILGHQFH LQ HPHUJLQJ
PDUNHWV¶ ULVNV. However, the legal frameworks and corporate governance 
regulations in such markets would signal negative sign for new investments 
especially with an industry that characterized by its high risk deals and relatively 
risk-averse investors.   
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A considerable body of researches discuses the development and the growth of 
emergent markets from the private equity house point of view, analyzing risks 
DQGWKHLQGXVWU\¶VFOLPDWHRIWKHGLIIHUHQWFRXQWULHVDQGKRZWKRse countries can 
restructure their laws and economics to adopt more investments in the private 
equity sector. Such researches spot the light on the importance of 
LQWHUQDWLRQDOL]LQJRISULYDWHHTXLW\DFWLYLWLHVRXWVLGHWKHILUPV¶FRXQWU\:ULJKWHW
al (2005), reviewed the literature on the international venture capital markets 
and corroborate that the majority of researches on the subject were focusing on 
WKHILUPLWVHOIDQGOHVVZHUHGLVFXVVLQJWKHFRXQWU\¶VLQWHUHVWLQGHYHORSLQJWKH
private equity environment, the international experiences and the development 
RIWKRVHPDUNHWV¶FDSDELOLWLHV and skills.  
 
On the other hand, Megginson (2004), argue that the industry has been 
embraced by police makers, academic and business leaders, as it is perceived as 
a tool of developing the technology and the economic of the country. According 
to the data presented in the study, US venture capital contributed in employing 
more than 7.6 million people, generating 1.3 million in sales from 1995 till 2000. 
The industry creates values through correcting the misalignment between the 
PDQDJHPHQW DQG WKH RZQHUV¶ LQWHUHVW XVLQJ D VRSKLVWLFDWHG VFUHHQLQJ DQG
contracting practices, which facilitate the success of the investment.  
 
The study conclude that an emerging market will be the future of the industry in 
supplying new opportunities which will drive the demand for fresh capital, the 
author argue that the Indian legal system which is inherited from the British 
colony in the area, facilitate the inflows of capital investment in the country 
beside the multiple stock exchange markets and the English influence over the 
social life in India. Moreover, the study shows that the pattern of PE investment 
in emerging market out side China and India is concerned with low-tech 
industries.   
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3.2 Factors Influencing the Industry in the Emerging Markets 
The growth of the venture capital and private equity industry in the emerging 
markets have been driven by several factors, which mainly attracted the capital 
inflows to those markets, the majority of those studies focus on the role of legal 
framework and the stock markets size in influencing the industry (Wright et al, 
2005), (Black and Gilson, 1998) and (Cumming et al., 2007). On the other hand, 
a study by Armour and Cumming (2004) discusses the option of self-financed 
private equity, which is a government backed fund used to motivate the industry 
and the entrepreneurship environment in the country.  
 
On the other side, the use of western venture capital tools were associated with 
disappointed returns, especially for outsiders firms (headquartered in developed 
market). Therefore, this section will addresses the most common factors 
discussed in the literature and present it in the private equity development 
framework by Wright et al., (1992) and to what extent western practices 
succeed in emerging markets. 
 
 
3.2.1 Deal Origination 
The amount and size of new opportunities impact the growth of private equity 
markets significantly, as shown in Figure 7, the global market share of emerging 
markets investments have been increasing for the last five years. Hence, 
subsequently, the rest of private equity activities and climate would be impacted; 
the amount and number of funds raised, the current infrastructure and all the 
associated parties to the industry. However, such numbers might be impacted 
by the selecting practices of new opportunities used in those markets. According 
to Bruton and Ahlstrom (2003), western private equity firms might have a 
presence in regional markets in order to build relationship with the local firms 
and spot any new opportunity, however, the regulations and cultural barriers 
may negatively impact the process, which will cost the investors more time to do 
so.  
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Moreover, the due diligence process and entrepreneur identification require a 
deep penetration in the market by international private equity firms. For 
example, the due diligence process in the Chinese market require more time to 
be completed comparing to US and European markets. The authors attributed 
the issue to the vagueness of information provided by the Chinese entrepreneur, 
and hence, VCs (venture capitals) will require more time to find accurate and 
valid information. Figure 7 shows the EMPE (emerging markets private equity 
Fundraising & Investment as Percentage of global Total GDP) 
 
 
 
Figure7: Emerging markets PE investments.  Source: EMPEA, 2010. 4 
 
3.2.2 Infrastructure to Complete the Deals 
The context of which private equity firms operate is a crucial element of their 
decision in perusing a certain market. Therefore, international firms assess the 
HPHUJLQJ PDUNHW¶V LQIUDVWUXFWXUH LQ WHUPV RI OHJDO DQG FDSLWDO SRLQW RI YLHZ
along with the growth expectation. 
                                          
4 Data were taken form EMPEA (Emerging Market Private Equity Association) members, which 
covers India, China, South America, south Asia and Middle East.  
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One of the criteria of such assessment is the legal framework, The legal 
framework for a certain country from a private equity investment firm 
SHUVSHFWLYHOLHVRQWKHFRXQWU\¶VLQVXUDQFHVRISURWHFWLQJWKHRXWVLGHULQYHVWRUV
DQGWKHPLQRULW\VKDUHKROGHU¶VULJKWDQGKHQFHWKHKLJKHUWKH OHJDO LQGH[WKH
stronger the investors protection and a more active stock market (Black and 
Gilson, 1998). Lerner and Schoar (2005), argue that investments in nations with 
effective legal enforcement system are more likely to employ preferred stock 
and to have more contractual protections for the private equity firms, such as 
supermajority voting rights and anti dilution provisions. By way of contrast, 
contracts in low enforcement countries tend to rely more heavily on common 
stock (or even debt) and control the firm via majority ownership and board 
dominance.  
 
Moreover, Cumming et al (2007), in addition, argue that the legality of the 
country shaped the exit decision of the investors and their sale of their interests 
in the entrepreneurial firms, especially when the new investors will pay higher 
prices when the information asymmetry is the lowest.  
 
On the other hand, a large stock market is not enough to ensure investors¶ gains 
and profitability. Although, the exit process is an essential stage for private 
equity investors to realize their gains, in fact the investments decisions depends 
on the exit projections, the legal framework on the exit stage might shape the 
entire process and affect the decision of choosing the exit route. Therefore, in 
their study, Cumming et al. (2007) shows that the increment in a FRXQWU\¶V
legality index will increase the possibility for the private equity firm to exit 
through an IPO. Moreover, information asymmetry, plays a role of choosing the 
exit type, the VCs want the new owner to have a less a possible information 
asymmetry in order for the new owner to pay more, which is usually, the best 
quality firm. 
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3.2.3 Realization of Gains  
It remains that an exit through an IPO is the most preferable one, (Megginson, 
2004DWWULEXWH WKHSUHIHUHQFHRIH[LWLQJ WKURXJKDQ ,32 WR WKHHQWUHSUHQHXU¶V
willingness to stay in control of the business, hence, having a secondary stock 
market for small and medium firms are one of the key factors of developing the 
entrepreneurial environment in the country and thus the development of the 
venture capital industry specifically. Furthermore, Wright et al., (2005) 
emphasize on cross boarder venture capital activities as it is devoted to early 
stage finance especially in Asia with approximately 22% of investments in 2002 
dedicated to seed and start up businesses.  
 
However, stock market size and regulations might not suit intermediate or small 
size buyout deals. General partners might consider exiting through an IPO 
requires more times and cost comparing to trade sale or secondary bout out. 
Therefore, the most active exit routes in emerging markets are trade sale. Thus, 
in order to encourage flotation and eventually venture capital and medium/small 
private equity deals, a secondary stock market is requires. According to Wright 
et al (2000), the Alternative Investment Market (AIM) in the UK facilitates such 
exit size when it was first introduced in 1995. The market facilitated exits for 
smaller investors as their fund had a limited life cycle and they needed to build 
their reputation in order to raise new funds  
 
 
3.3 Latest Trends in Emerging Markets 
In order to analyze the latest trends in emerging private equity countries, such 
markets will require a look on the following perspectives according to Armour 
and Cumming (2007). The entrepreneurial activities in the country, which 
encounter the governments support to boost it, second the economic factors 
such as interest and inflation rates and finally the legality framework and 
UHJXODWLRQVHWE\WKHFRXQWU\¶VJRYHUQPHQW 
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Armour and Cumming built their study based on 15 countries and data series of 
13 years, argue that governments designed funds that used to motivate the 
entrepreneurial activities field to achieve it goals, the authors attribute the 
failure to the poor incentives in such funds for the fund managers to maximize 
the profit, which lead them to make a poor investment decisions resulting on the 
fail of the whole fund. However, government schemes for busting private equity 
in the region could use another mechanism and redesigned in such a way that it 
will harness private equity sector more effectively and reduce the incentives for 
public funds to compete with the private ones, which might result in a crowd out 
market (ibid).  Another element that might influence the activated in the 
FRXQWU\¶VSULYDWHHTuity is the use of secondary stock market for mid-size and 
small companies, which will be perceived by the Private equity investors as 
reliable and visible exit for their investment. 
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Chapter Four 
Methodology 
 
In such a large scope studies, the validity of the information provided and the 
method of acquiring them is crucial for the sake of the presented arguments. 
Thus, the information presented in this study were sourced through two main 
streams, a quantitative and qualitative data collection methods were used in 
order to address the research question. However, in a region such as the GCC, 
the availability of the required data is scarce and difficult to acquire. This is 
attributed to the relatively short life of the private equity industry in the region 
comparing to the UHVW RI WKH ZRUOG 7KH *&&¶V private equity association was 
established only in 2005, GVCA (Gulf Venture Capital association), for example, 
published their first yearbook in 2007 (GVCA, 2007). 
 
In such an emerging market, the smallest detail might have a vital impact on 
the study. Therefore, this chapter will describe the methodology pursued in 
answering the research question.  
 
 
4.1 The Research Approach  
Quantitative and qualitative data were required in order to fulfil the raised 
questions. Therefore, acquiring these information was through conducting 
interviews with several private equity firms and the use of secondary data 
SURYLGHG E\ =DZ\D ZKLFK LV WKH UHJLRQ¶V ODUJHVW LQIRUPDWLRQ SURYLGHUV IRU
private equity and venture capital market data, moreover, (Zawya) is the main 
data provider to the GVCA for their yearbooks.  
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Prior conducting the interviews, preliminary phone calls and E-mails started 
gathering as much GVCA member as possible to contribute in the study, and 
then a survey was structured and sent to the firms in order to establish a 
preliminary communication channel with them. Responses to the survey were 
low; therefore, a second round of E-mails and phone calls started seeking to 
engage more firms into the study. However, the vast majority of companies 
responded by claiming that their internal polices prevent them from sharing any 
information regarding their investments and performance with outsider 
individual, even though a confidentiality agreement were guaranteed to them.  
 
However, it is worth noting that, references from local connections helped in 
engaging more commitments to the study. Nonetheless, when the actual data 
gathering started, many of those were off in vacations or did not have time to be 
interviewed neither filling the questionnaire.  
 
 
4.2 Data Sources 
As mentioned earlier the data presented in the study are in the form of 
quantitative and qualitative. With respect to the quantitative ones, Zawya group 
ZDVWKHSULPDU\VRXUFHRI*&&¶VQXPEHUVDQGPDUNHWSHUIRUPDQFH0RUHRYHU
the Centre of Management Buyout Research (CMBOR) along with the European 
Venture Capital Association (EVCA), were the sources for European markets data.  
 
On the other hand, the qualitative data were obtained through interviews 
conducted at August, 2010. Eventually only three private equity firms 
interviewed in the region. Operate within the UAE, Kuwait and Saudi Arabia 
giving that 70% of the GCC private equity firms operate from those countries 
the information gathered were fairly represented challenges. Indeed, such a 
qualitative data might be shared in the region, therefore, the provided reflects a 
real market condition, giving that the GCC market is relatively open and many 
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LVVXHV DUH VKDUHG LQ WKH FRXQFLO¶V PHPEHUV 0RUHRYHU results from a recent 
survey conducted by Booz and company (2010) were also used as valid 
information of the GCC private equity developed. Finally, a research targeted the 
GVCA members carried out in order to assess WKHGHYHORSPHQWRIWKHLQGXVWU\¶V
human capital in the region.  
 
It is worth noticing that, the targeted companies in the study were selected 
based on their geographical location and membership in the GVCA (Gulf Venture 
Capital Association). The initial companies list (Appendix 1) targeted different 
investment scopes varied firm early stage venture capital to specialized buyout 
private equity houses.  
 
 
4.3 Questionnaire Design 
The questionnaire was designed to feed the frame work by Wright et.al, (1992). 
Therefore, the questionnaire was formed using five different sections, each one 
is described as below: 
 
Background information was the first section. The purpose of this section is to 
assess the venture capitalist experiences and education and the ILUP¶V ZHLJKW 
with respect to the overall market. The second and third sections were attributed 
to the generation of new opportunities and the demand of private equity in the 
region. Seeking the main drivers behind the private equity investments in the 
region and addressing several factors, such as family succession and the 
entrepreneurship environment in the countries. The fourth section discuses the 
legality and the business infrastructure in the GCC countries, especially with the 
launching the monetary union in the region. Eventually the last section was 
attributed to the exit preferences in the region, mainly seeking the absence of a 
secondary stock market and its affect on exit preferences in the region. (For 
more details on the questionnaire, refer to Appendix 2). 
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4.4 Limitations 
Although the investment climate in GCC countries might be common among the 
members, however, the results obtained from the questionnaire and interviews 
might not reflects the vast majority of the firms in the region. Two reasons could 
be attributed this. First, the qualitative research would always be subject to the 
LQWHUYLHZHU DQG LQWHUYLHZHH RZQ LQWHUSUHWDWLRQ RI WKHPDUNHW¶V WUHQGV DQG WKH
environments. Bryman (2004) confirm this by arguing that the data collected 
usLQJDTXDOLWDWLYHWHFKQLTXHZLOOEHVXEMHFWHGWRWKHSHRSOH¶VRZQLGHDVDQGLW
will be difficult to replicate. Second, the number of contributors were low 
comparing to the GVCA overall members. Such a low ratio might negatively 
impact the accuracy of the provided information.   
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Chapter Five 
Overview of the GCC Private Equity and Venture Capital 
Markets 
 
For the last three decades, GCC countries have been experiencing a significant 
number of economical activities, feeding the growth into the different sectors in 
each of the six countries. Such developments were and still backed by the 
demand on oil and gas and the increment in their prices, as they are the primary 
SURGXFWV GULYLQJ WKH UHJLRQ¶V HFRQRP\ 7KHUHIRUH WKH PDMRULW\ RI these 
GHYHORSPHQW SURJUDPV ZHUH EDVHG RQ JRYHUQPHQWV¶ VSRQVRUVKLS IRFXVLQJ RQ
WKH FRXQWU\¶V YLWDO VHctors such as energy, water, construction and banking. 
Indeed, such programs influenced the private sector in the region, where many 
FRPSDQLHVVWDUWHGWRHPHUJHEHQHILWLQJIURPJRYHUQPHQWV¶GHYHORSPHQWVSODQV
In addition, the UHJLRQ¶V JRYHUQPHQWV were emphasising on diversifying their 
economical activities through supporting non-oil based industries using public 
funds.  
 
The purpose of this chapter is to present the main streams in the equity market 
in the region, starting by introducing the history of the GCC equity markets and 
WKHGHYHORSPHQWRIWKHFRXQFLO¶VOHJLVODWLRQDQGWKHOLEHUDOL]DWLRQRIWKHILQDQFLDO
system. Finally this chapter will exhibit several figures to illustrate the 
development in the professionalism of the local private equity firms and the 
current trends in the market in order to draw a full picture about the market size. 
 
 
5.1 History and Background 
In 1981, six Arab countries signed an agreement to launch a corporation council 
known currently as the Gulf Corporation Council. The purpose of this agreement 
is to serve WKHPHPEHUV¶HFRQRPLFDODQGSROLWLFDOLQWHUHVWV(GCC, 2010). Driven 
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by the cultural and language similarities, members were unified in an 
international scale politically and commercially. Moreover, such commonality 
facilitDWHGWKHFRUSRUDWLRQDPRQJWKHFRXQFLO¶VFRXQWULHVLQGLIIHUHQWVHFWRU 
 
 
5.1.1 The Development of the GCC  
Although the development of the GCC countries started by the mid 1950s with 
the first oil reservoir discovery, many of the regulatory bodies and entities were 
late VWDJH FRPHUV LQWR WKH FRXQWULHV¶ JURZWK SODQV DJHQGDs. Therefore, a 
considerable amount of investments were done through individuals and 
government-backed funds, since the overall business environment were lacking 
behind the international norms. Therefore, international investments in the 
region were low comparing to the growth in the countries economics. Thereby, 
the openness to the rest of the world came late by the mid 1990s in some GCC 
countries as they were part of their striving to join the world trade organization.  
 
Therefore, many studies attribute the real development in the region to the last 
decade. When oil prices started to boom, causing a surplus in countries annual 
budgets. Therefore, the real gross domestic products (GDP) achieved between 
2002-2007 had an average of 8 % (GCC, 2010).  
 
GCC countries have several common characteristics that harmonized the 
corporation between them. Factors such as; dependency on oil, a dominant 
public sector with a significant fiscal surplus, a young and rapidly growing 
national labor force and high dependency on expatriate labors urge the countries 
to diversify their economics and build a healthy investments environment in 
order to face such challenges. 
On the other hand, there are some considerablHGLIIHUHQFHVDPRQJWKHFRXQFLO¶V
members. While Saudi Arabia, Kuwait, Qatar and UAE depend heavily on their oil 
reservoirs, which increased their ability to finance public projects; Bahrain and 
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Oman lack such resources and, hence, their public spending activities is lower 
than the rest of GCC.  
 
With such challenges facing the council, the members argues the 
implementation of several action plans, hence, in January 2008, the GCC 
countries launched a common market that aims at broadening and deepening 
the scope of economic exchange be- yond the movement of goods and services 
to facilitate both capital and labor mobility (Saif  ,2009). 
 
 
5.1.2 The GCC Monetary Union  
7KH SUHYLRXV VHFWLRQ SURYLGHG D ZLGHU XQGHUVWDQGLQJ RI WKH *&&¶V UROH in 
boosting PHPEHUV¶ economies and initiating the potential growth in the region. 
As members realized that they have several challenges in common, such as the 
dependency on external labour and oil based products, they launched a plan in 
2001 to establish a single monetary union by 2010. Several steps were taken 
towards the implementation of the union. By 2005 members pegged their 
currencies to the US dollar, as an initial step, with an exception of Kuwait, which 
use a basket of currencies. Another step was in 2008, when the council applied 
the free trade agreement between members.  
 
The union will ensure a full economic integration between the members and, 
hence, regulations and legal frameworks will be shared, which will facilitate the 
investment flows between members in the region. Moreover, as private equity in 
the region consider corporate governance and ownership regulation as the 
biggest challenge in the region, the union will combined the corporate 
governance regulations, which will result in more transparency investment in the 
region. Thereby, the general partners in the region will have an instance access 
to the opportunities in the different countries. 
The monetary union will facilitate the change in PHPEHUV¶HFRQRPLHVLQWKHQH[W
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couple of decades, as oil reserves will be depleted in some countries, and the 
private non-oil sectors will gain importance as the main source of new 
employment opportunities for the rapidly growing national labor force. Moreover, 
the union will allow for a greater monetary coordination among the GCC member 
(Sturm and Siegfried, 2005). 
 
Such diversification will put the emphasis on the entrepreneurship activities in 
the region which according to (ibid) is almost negligible. However, the current 
indicators with respect to the GCC monetary union are pessimistic, two countries 
already dropped out from the launching of the single currency by the end of 
2010 (UAE and Oman), which impacts the expected results. UAE as it is the 
second largest economy in the region climes that the current infrastructure 
needs more time to integrate between the members.  
 
 
5.1.3 Origins of Private Equity in GCC Countries 
The seed of the modern venture capital and private equity investments in the 
UHJLRQVWDUWHGWKURXJKWKHJURZWK LQWKHUHJLRQ¶V µeconomical booming¶ by late 
1990s. According to a report by Booz and company (2010), the raise of private 
equity investments in GCC countries is attributed to wealthy families and 
sovereign wealth funds managers, whom invested in the gRYHUQPHQWV¶
development plans. These investments were focused in vital areas, such as real 
estate, infrastructure, energy and health. Moreover, another element contributed 
into the credit inflows and, hence, investment opportunities to the region, the 
terrorist attacks on the world trade centre in 2001 impacted the GCC central 
banks investments in the US instantly. According to Booz and company report 
(2010) on the Middle Eastern private equity, the majority of the capital invested 
in the US were redeployed and reLQYHVWHG LQ WKH UHJLRQ¶V HFRQRPLHVZKLFK is 
considered as one of the main drivers of the industry at the beginning of this 
decade. 
The amount and the number of private equity companies in the region were 
negligible before the economical booming in 2001. There were only eight firms in 
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1994 (in the Middle East), whereas now there are more than 100 firms (GVCA, 
2010). Furthermore, the availability of the credit in the region was driven by the 
increase in the oil prices, which facilitated the growth LQWKHUHJLRQ¶VIXQGUDLVLQJ
activities. Such credit surplus accommodated with the relatively easy access by 
the GPs in the region (Insead and Booz&company, 2010). 
 
Figure 8 shows the growth in private equity activities in the region for the past 
decade. It is clear that the amount of invesmtments and fundraised are in a 
constant growth ,with an exception of 2008 downturn caused by the global 
UHFHVLRQ  +RZHYHU WKH UHJLRQ¶V PDUNHW LV VWLOO XQGHU development, since 
invstmnes liquidity ratios are still low comparing to the amount invested and 
raised.   
 
 
Figure 8 Private equity funds in GCC (source: Booz &company, 2010) 
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5.2 The Development of Human Capital 
As mentioned earlier, private equity investment is relatively new to the GCC 
markets. Therefore, only 8% of the companies working in the region have been 
around for more than 10 years, whereas the rest 72% were established in less 
than five years. Figure 9 shows the aging range in regional firms. 
 
Figure 9 GCC private equity houses age (Zawya, 2010) 
Such a short age reflects the amount if experience that regional PEs have. Only 
16% of the firms have managed more than five funds. As per the presented data 
the firms experiences lack the sufficient depth. Therefore, the majority of the 
firms (almost 80%) have a non-GCC national in their investments team. 
However, the development of the region skills are investing rapidly, with more 
professional service opening in the region and more private equity houses 
investments, the number of skilful managers how can understand the local 
culture is increasing  
Appendix 3 demonstrates the amount and number of assets under management 
in 2010, whereas only 10 firms (40% of the sample size) have more than 500 
million dollars in their portfolio of investments.  
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With the rapid growth in the region (as most GPs expects), the emphasis on the 
value creation process and the operational aspect of the industry will strive the 
demand on training and importing local and international expertise. Doing so will 
determine the big players in the region as they are enhancing their support 
through their day to day management of portfolio companies and building strong 
talents.  
 
Moreover, the growth in the different types of private equity investment, 
especially buyouts, will push the regional firms into specialisation in order to 
support the different deals. 
 
5.3 Current Trends 
According to GVCA (2010), there are approximately 120 private equity firm in 
the Middle East overall, however almost 80- RI WKH ILUPV¶ DFWLYLWLHV DUH
located in GCC countries. Therefore, the majority of the investments in the 
UHJLRQ DUH EDFNHG E\*&&V¶ IXQGV )LJXUH  VKRZV WKDW RI WKH /3¶V DUH
originally from the Middle East. With investors from Europe and US. 
 
Figure 10 Geographical distribution of GCC LPs. Source: Zawya, 2010 
Hence, despite that the presented data below will be covering the Middle Eastern 
SULYDWHHTXLW\DFWLYLWLHVWKHUHDOGULYHURIWKHLQGXVWU\LV*&&¶VIXQGVDQGSULYDWH
equity firms. 
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5.3.1 Fundraising  
Despite the growth in governments¶ development plans and the constant 
increment in oil and gas prices, regional private equity firms experienced a 
downturn in 2009 fundraising. This is primarily attributed to the global 
economical crises with almost 70 % declines since 2008 (GVCA, 2010). However, 
the amount of cumulative funds under management peaked in 2009 raise from 
$4.7 billion in 2005 to $20.2 billion in 2009 (Zawya, 2010) (Figure 11). Such 
figures signal the RYHUDOO JURZWK LQ WKH UHJLRQ¶V OLPLWHG SDUWQHUV and the 
availability of fund sources.  
 
Figure 11: GCC fundraising trends (zawya, 2010) 
With respect to fund sources, regional general partners attribute the majority of 
their funds to local SWFs (Sovereign Wealth Funds), especially those in Abu 
Dhabi and Kuwait) and insurance companies. However, the majority of those 
funds investment are still outside the region. 
Moreover, current funds are focused on buyout deals with almost 72% of total 
fundraising activities (2005-2008) in the region is accounted to buyout.However, 
according to GVCA: 
µ*LYHQ WKH GHFOLQLQJ DSSHWLWH RI LQYHVWRUV IRU LOOLTuid investments, the lack of 
acquisition finance, and the existing levels of dry powder, it is unlikely that the 
region will see a launch of large buyout funds in the immediate future. Table 1 
ZLOOVKRZWKHPDMRUIXQGVLQWKHUHJLRQLQ¶ 
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Therefore, most of the management buyouts and growth funds are expected to 
be less in 2010 with deals below 200 million US dollar recovering from the 
ILQDQFLDO FULVLV ZKLFK IRUFHG WKH UHJLRQ¶V EDQNV WR DSSO\ D FRQVHUYDWLYH 
borrowing procedure. Indeed, a survey conducted by Zawya financial services 
covered 38 general partners in the region, 28 % claim that the economic crisis 
had no effect on their investments portfolio, while 82 % had suffered the 
consequences in the form of delays and cancellations of projected deals. 
Therefore, the previous liquidation in the region had impacted the new funds in 
2010. 
Table 1: GCC Major funds raised in 2010 (adopted from Zawya, 2010) 
Major Funds Raised in 2010 
Fund Name Fund Manager Investments 
Focus 
Accounted 
Year 
ITS 
(million 
$) 
Fund Raised in 
2010 (million 
$) 
EVI Capital 
Mezzanine Fund 
EVI capital Partners Mezzanine Capital 2010 400 320 
EVI Capital Buy-out 
Fund 
EVI Capital Partners Buy-out 2010 400 320 
DB Masdar Clean 
Tech Fund 
Masdar Venture 
Capital, DB Climate 
Change Advisors 
Energy and Power 2010 500 265 
Abraaj RED Growth 
Capital (SME) fund 
Abraaj Capital Growth Capital 2010 700 250 
Gulf Capital Equity 
partners II 
Gulf capital Buy-out 2008 533 57 
Shefa MENA Health 
Fund 
TVM Capital MENA Growth Capital 2010 100 40 
Total    2,633 1,252 
 
Eventually, the size of the active funds in the region was 29.9 billion, of which a 
20.2 is raised till the date and the rest is to be raised by the end of the year. Of 
the 124 active funds in the market, 16 have announced a total of $7.8 billion 
that they are in the process of raising and 9 are yet to commence raising an ITS 
of $1.8 billion. 
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5.3.2 Investments 
2QH RI WKH PDLQ LVVXHV LQ *&&¶V SULYDWH HTXLW\ PDUNHWV LV WKH ODFN RI
LQYHVWPHQW¶V WUDQVSDUHQF\ $FFRUGLQJ WR =DZ\D  EHWZHHQ  Dnd 30 
percent of the private equity investments is remain unannounced. Moreover, 
several houses in the region do not reveal their funds sizes, which restrict the 
provided information. IndeedWKHFORVHGORRSQDWXUHRIWKHUHJLRQ¶VLQYHVWPHQWV
has facilitated such Ambiguity.  
 
However, the provided data as in figure 12 shows that investments in the region 
declined with almost 79%. This is might be referred to several factors, such as, 
limited availability of acquisition finance, where limited access to and an 
increased cost of financial leverage has impaired the ability of large funds to 
complete major transactions in 2009 (only two transactions were greater than 
$50 million) (Zawya, 2010). Private owners either being reluctant to sell or 
having higher value expectations than the stock market and a general shift of 
fund manager focus inwards towards portfolio management. 
 
 
Figure 12 Investments trends in GCC. (Zawya, 2010) 
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Table 2 VKRZV WKH WRS LQYHVWPHQW PDGH E\ WKH UHJLRQ¶V SULYDWH HTXLW\ ILUPs. 
With almost 40% of deal numbers were invested in local companies (accounted 
for 65% of the amount invested),Where the largest transaction in the year was a 
LQYHVWPHQWLQWKHMHZHOHUVFRPSDQ\/¶$]XUGHMRLQWO\DFTXLUHGE\,QYHVWRUV
FRUSRUDWLRQV¶ *XOI 2SSRUWXQLW\ Fund, the TNI Growth Capital Fund, and the 
Eastgate MENA Direct Equity Fund. 
    Table 2: Top deals made in 2010. (GVCA, 2010) 
 
 
Moreover, Figure 13 shows the growth in the GCC countries as a destination of 
the ILUPV¶ funds for the last two years. Saudi Arabia and UAE are accounted for 
the majority of those investments.  
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Figure 13 GCC investments destinations (GVCA, 2010) 
 
:LWK UHVSHFW WKH LQYHVWPHQW¶V type; there are growing investments in the 
expansion capital as shown in figure 14. However, for the next couple of years, 
64% GPs in the region believe that the buyouts to be a better option. 
Infrastructure funds are also expected to be a popular option going forward as 
the industry hopes to capitalize on the significant government expenditures 
planned in the coming years. (GVCA, 2010). 
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Figure 14 Type of investments in 2010 (Zawya, 2009) 
 
Figure 15 shows private equity investment preference by the industry.  After 
excluding the distortionary impact of major one-off investments such as La 
]XUG\¶V  PLllion deal. The proportions attributable to sectors such as 
transportation, power and healthcare have increased in recent years. It could be 
argued that the regional firms benefited from the government initiatives to 
improve regional infrastructure and logistics (GVCA, 2010). 
 
Figure 15 Scope of investments in the region (GVCA, 2010) 
 
The focus on the power and utilities sectors in the region in recent years is 
primarily owing to the demographic and economic prospects coupled with 
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government initiatives for major energy investments such as renewables. As the 
Population and economic growth increase, the demand for power and electricity, 
to which the industry will need to respond. GVCA, 2010). 
 
However, according to Zawya survey (2010), the economic growth in the region 
and the possible opportunity for large scale investments, which justifies the 
UHJLRQ¶V*3Vof preferring expansion and buyout investment for the next couple 
of years. GPs expected healthcare to be the dominant sector for the next couple 
of years (see figure 16). (GVCA, 2010).  
 
Figure 16: Expected sector of interest in 2010. (Zawya, 2009) 
 
 
5.3.3 Exit 
The number and the value of exits in the region are still relatively small. As the 
current economical conditions in the region affecting exit options, the most 
dominant exit rout is trade sale. This might be attributed the performance of the 
local stock markets and the young age of the industry in the region.  
 
With respect to IPOs (initial public offering), according to study carried by 
Hassan et al DQDO\VLVWKH*&&¶VVWRFNmarkets, they found that markets 
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in the GCC still lack the required depth and maturity. On the long term, returns 
on IPOs are relatively below their benchmarking and the abnormal return in the 
first day of flotation are attributed to the enterprising of stocks in the region. 
See figure 17, for more details on the Exit trends in the region. 
 
 
 
Figure 17 Exit routes in GCC markets in millions of dollars (Zawya, 2010) 
 
On the other hand, According to the data presented by Zawya (2010) 84% of 
WKHUHJLRQ¶V*3VEelieve that 2010 will have less than five exits. Figure 18 shows 
the trends in the amount of exits for the last six years. Nonetheless, according 
to Borel (2010), as the economic conditions impacting the industry, there a 
constant pressure on GPs to exit their current investments in order to raise new 
funds for the upcoming year.  
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Figure 18 Exits trends in GCC (Zawya, 2010) 
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Chapter six 
Comparative Analysis: GCC Vs. CEE Countries 
 
 
The developments in the emerging markets, such as the central European ones, 
have influenced the liberalization of their capital markets and placed more 
emphasis on the legalities and regulations in their business environment. Such a 
shift in their economies paradigms has positively impacted the growth in private 
owned enterprises, and hence, the private equity markets were established by 
the early 1990s (the falling of the former soviet union).   
 
The similarities between the CEE (Central and East European) countries and GCC 
region in both market size and the recent joint of single monetary unions 
(European monetary union and the GCC planned monetary union respectively), 
facilitate a realistic comparison between the two regions in order to assess the 
development of the GCC private equity market. According to EMPEA (2009), the 
total fundraisings in CEE (Central and Eastern Europe) and GCC are 1,586 and 
1,070 million dollars respectively in 2009. Moreover, both CEE and GCC are 
accounted for 19% and 11% of global private equity penetration in 2009. 
 
However, the comparison between both regions should be in a context, therefore, 
Wright et al (1992) IUDPHZRUN RI SULYDWH HTXLW\PDUNHW¶V GHYHORSPHQWZLOO EH
used in the comparison. The framework will simplify the analysis of the GCC 
countries private equity and breakdown the different issues. Table 3 summarises 
the findings and present them in Wright et al (1992) framework  
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Table 3: GCC Vs CEE private equity development 
 CEE GCC 
Supply of opportunities 
x the need of dealing with family 
succession 
Generally, succession 
issues are picking up in 
the region 
Low need, expected to 
grow in the future 
x Growth and Expansion Capital Medium needs High needs and 
expected to be the 
UHJLRQ¶VPDLQIRFXV 
x Privatization of state owned 
companies 
Bulk of privatisation 
deals are completed 
Major sectors are 
already completed 
Demand for private equity 
x Capital scarcity High need Low need 
x Attitude to entrepreneurship risk Traditionally low Still under 
development 
Infrastructure to Complete Deals 
x Legal Infrastructure and Contract 
Enforcement  
Favourable Needs a lot of 
enhancements and 
developments 
x Tax Stimulus Favourable attractive 
x Development of professional 
services 
Highly developed Developing, more 
companies need to be 
present in the region 
Realization of Gains  
x Stock market Growing Under developed, 
and growing  
x Secondary Buyout Possible rout Possible but not very 
active 
x Trade sales Highly active Highly active 
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6.1 Overview of Central & Eastern Europe Markets  
According to Wright et al (2004), the development of the CEE markets were in 
different waves, the first one came after the fall of the soviet union and the 
communism parties in CEE countries in 1989. The second came as response of 
the European Union membership accession and the requirement for harmonizing 
the legal and regulatory practices with the rest of Europe. Such driving factors 
contributed into the development of key skills in the private equity industry such 
as deal screening and management skills.  
 
In the early 2000s, privatizations activiWLHV KHOG E\ WKH UHJLRQ¶V JRYHUQPHQWV
have facilitated the growth of the private equity markets. The total private 
equity investments in the region grown from only 317 million dollars in 2001, to 
3323 million dollars in 2009 (EVCA, 2009). Moreover, the accession of EU has 
spotted the lights to the new opportunities in CEE countries, especially with 
achieving key structural changes in those economies. Therefore, west European 
investors started to invest massively into the region.  
 
 
6.2 Supply of Opportunities 
The number of new investments opportunities is considered as a key indicator of 
SULYDWHHTXLW\PDUNHW¶VPDWXULW\LQDFHUWDLQUHJLRQ0RUHRYHUDFFRUGLQJto Groh 
et al. (2010), the size and the growth of a certain economy reflects the flow of 
opportunity and privet equity transaction on it. However, even though GCC 
countries economies increased rapidly over the past decade, the flow of 
investable new opportunities in the region was relatively low comparing to other 
emerging markets.  
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Currently, the existing opportunities are attributed to growth capital investments 
primarily and a small percentage of mergers and acquisitions deals initiated by 
interested family businesses. Unlike European LPs (limited partners) GCC LPs are 
accounted for the majority of dHDOIORZVDQGH[LWYHQXHVDVWKHUHJLRQ¶VGHSHQG
heavily on LPs relationships for both finding and financing new investments 
throughout the LPs relationships. The following section will discuss the most 
active sources of opportunities in the region.  
 
 
6.2.1 The Need of Dealing with Family Succession 
Family businesses are considered as a vital vain feeding GCC countries 
economies. Almost 50% of the employment in the region is attributed to family 
owned businesses. Moreover, Barclays private equity recently estimated that 
family-owned businesses run 75 % of the private sector economy in the region. 
Such figures signal the role of family business in the region and their impact on 
private equity growth.  
 
Generally, private equity investors will consider family business succession 
opportunities that resulted from two issues, either to transfer the assets from 
one generation to another or selling to a third party. However, due to the nature 
of family relationships of respecting the eldest, it is rare to have differences 
among the family and sell to a third party. However, According to Ithmar and 
Dow Jones, (2007), private equity investments that were previously family-
owned businesses are being driven by the rapid corporatization and 
redistribution of group assets. Changing the structure and assets distribution 
among the rest of the family after the death of the founder.  
 
Nonetheless, according to the survey carried out by Booz and company (2010), 
family business usually associated with unrealistic valuation expectation of 
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LQYHVWPHQWZKLFK LVEHOLHYHGDVDUHDVRQRIVORZLQJGRZQWKHUHJLRQ¶VSULYDWH
equity investment in 2008-2009. 
 
(YHQWXDOO\HYHQWKRXJKWKHIDPLO\EXVLQHVVHVIRUPDJUHDWDPRXQWRIWKH*&&¶V
economy, family succession opportunities are relatively low for private equity 
investments comparing to the other countries, such as UK. However, this type of 
investments is currently developing in Central Europe. According to Watson 
(2010), a considerable amount of deals are currently dealing with succession 
issues in the region. Despite the differences in the firm size and the owners 
(Usually non family owned) the fallen of the communism and the shift toward a 
liberal economy, has encourage the entrepreneurial culture in the region with 
the help of cross-borders business angles, therefore, many business are 
currently reaching their ages , which might results in divesting of the business. 
Companies like Arx Equity Partners, which invested in three-quarters of 
Krkonosske Vapenky Kuncice (KVK) a Czech-Canadian shareholders since the 
late 1990 are currently targeting such deal types, thereby, it is expected that 
succession deals will grow rapidly in the region. 
 
 
6.2.2 Growth and Expansion Capital 
As they are considered as the predominant type of companies structures in GCC, 
private equity investors have been concentrating on family business and 
invested in their growth and expansion strategies. Unlike the Central European 
market, the growth local capital model has been an attractive investment type 
for number of reasons, including the growth of economies in the region, the 
prevalence of family businesses that have had an access to financial leverage 
and are reluctant to relinquish control and the relatively nascent PE industry.  
 
Moreover, according to a general partner in the region, the lack of the business 
knowledge in the region encouraged family business to approach professional 
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private equity firms. Such strategy used by families in the regions to set up 
expansions and international growth plans. In the recent WUDQVDFWLRQ /¶$]XUGH
for example, was a family owned jewelry business sold for 275 million dollars in 
IRURIFRPSDQ\¶VVKDUHV$FFRUGLQJWR0RKDPHG<RXQHVchairman of 
Concord International Investments Group commenting on family business 
expansions in the region ³7KH\VHHDQRSSRUWXQLW\IRUH[SDQVLRQDQGWREULQJLQ
good outside management private equit\ FDQ JHW WKHP WKHUH´ FLWHG LQ ,WKPDU
and Dow Jones (2007). Nonetheless, the lack of formal structure in family 
businesses, coupled with a developing regional regulatory environment, makes 
this type of transactions challenging for private equity firms in the region. 
 
On the other hand, expansion capital in non-family based business is another 
driver of private equity investments in the region. According to GVCA, (2010), 
there is a notable resurgence in growth capital funds both in funds currently 
managed and those planned to be launched in 2010. The preference of growth 
capital in GCC over the buyout model in Central Europe reflects the sentiment 
towards private equity in the region as a provider of capital and the challenges in 
obtaining controlling stakes due to a lack of leverage and a resistance on the 
part of family businesses to relinquish control. According to Zawya data (2010), 
about 30% of current fund under managements are attributed to growth capital 
investments, whereas in central Europe the portion is significantly lower (13.5%) 
as per EVCA (2009).  
 
 
6.2.3 Privatization of State Owned Companies 
As GCC countries were diversifying their economies to non-oil related ones, 
privatization programs emerged in the region by the end of 1990s and early 
2000s. Similar to CEE countries, where privatizations of state own enterprises 
draw the foreigner and private equity investments to the region in early 1990s 
(Wright et al., 2004), GCC privatization programs were responsible of boosting 
the investments in the region. According to Zawya (2008), by the end of 2007 
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there were 76 funds managing 13 billion dollars. Moreover, according to the 
same source, privatization rate increased by the beginning of the new 
millennium. This is attributed to the JRYHUQPHQW¶V FRQVFLRXVQHVV RI
privatizations benefits in terms of the professionalism skills that private sector 
put in managing such vital industries (telecommunications and utilities are good 
examples). 
Eventually, it is worth mentioning that, despite its help in attracting foreigner 
investments and enhancing business environment in the region, privatization 
deals flow to private equity investments are considered hard to get. Business 
and social habits limited opportunities in the private sector, and delayed 
privatization programs have made good deals hard to come by. 
 
Despite the growth in economic activities, where the young population combined 
with the under-investment in infrastructure, a significant pressure on GCC 
governments were made to address the demand on infrastructure project, there 
are limited privatizations opportunities in the region for private equity investors. 
In 2010 only two deals were backing such investment cases, Kuwaiti Energy 
Company in 2009 (23 million dollars) and Omani United Power Company (27 
million dollars). 
Proprietary access and extensive deep business networks are essential for 
succeeding in the region. Regional dynamics have not allowed intermediaries to 
play a significant role in maturing deal flow, and hence made deal sourcing 
process a competitive edge for some and a frustrating issue for others.  
 
6.3 Demand for Private Equity 
According to Wright et al (1992) and (2004), the demand on private equity 
investments contributes to the development of the industry. Such demand is 
driven by three crucial factors, credit scariest for new our mid-sized enterprises 
to grow and expand the willingness of directors and managers to take risk and 
invest in their companies and finally, the entrepreneurship climate in the country.  
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6.3.1 Capital Scarcity 
Unlike CEE, GCC countries capital availability is considerably high. Oil prices 
have VXSSRUWHGJRYHUQPHQW¶VH[SHQGLWXUH LQ WKHLUVWUDWHJ\RIGLYHUsifying their 
economies and overall infrastructure plans. However, GCC countries such as 
Bahrain and Oman, with limited oil reservoirs, lack the capital for such 
expenditures. Therefore, their capital sacristies drive private equity investments 
in their countries. Nonetheless, SMEs in the region might consider venture 
capital investments due to the difficult borrowing proceduUHV LQ WKH UHJLRQ¶V
banks. 
 
With respect to CEE, the entrepreneurship movement in early 1990s has derived 
venture capital investments to the region, mainly due to capital scarcity, 
especially with such a growth in their economies. According to Wright et al (2004) 
the lack of equity capital generated a demand of private as well as public capital. 
Indeed, the venture capital investments in the region are still underperforming 
despite the 1990s entrepreneurial booming. Only 13% of the total investments 
in 2008 were targeting venture capital type deals (in which only 5% were made 
to seed and startups). 
 
 
6.3.2 Attitude to Entrepreneurship Risk 
The developments in entrepreneurship environments in European countries, 
especially UK and Germany have provided the region with young talented 
entrepreneurs that are welling to accept venture capital fund in order to grow 
their business. Same applies to CEE countries, where in the 1990s many 
business started to emerge with the help of western VCs (venture capitalists). 
According to report from Altassets (2009), entrepreneurs in Eastern and Central 
Europe are more active and risks takers than their equivalents in west European 
countries. This is due to the job scarcity and the weak economics condition. In 
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other words CEE entrepreneurs have nothing to loss comparing to the ones in 
other European countries. However figures from EVCA indicates, for the last 4 
years, investments in start ups and seed capital have declined from almost 14 % 
of total invests to 3%, which might consider as downturn in new ventures 
opening in the region. 
 
On the other hand, GCC entrepreneurship climate is still under development. The 
regulatory environment in terms of business starting and financial support are 
still under development in the region. Moreover, entrepreneurial skills and 
mindset still do not consider private equity investors as alternative source of 
bank loans. This is attributed to the Islamic business principles, where private 
equity firms are not considered seriously to promote their services throughout 
providing an Islamic combatable deals structures. Another issues mentioned by 
several PEs is the lack of accurate reporting practices. According to regional PEs, 
UHJLRQDOHQWUHSUHQHXUV¶ knowledge¶V on basic accounting reporting practices are 
a key issues in their investments decisions. Moreover, their cooperation in post 
deals relationships with VCs are also another major issue, there is usually a 
transparency issues. Therefore, the majority of VCs in the region ask for board 
seat to enforce their initial investment plans and ensure that their investment 
will go to the right direction.  
 
 
6.4 Infrastructure to Complete Deals 
*HQHUDOO\ D FRXQWU\¶V or region¶V business activities are heavily tied with the 
UHJXODWLRQV DQG JRYHUQPHQW¶V LQFHQWLYHV ZKLFK ZLOO FRQWULEXWH LQ WKH
development of the country economy eventually. Private equity investments are 
no exception, investors considers issues such as legal enforcement, taxation 
incentives and the development of professional service as key elements prior 
establishing their investments in a particular country (Wright et al, 2004). 
Indeed, according to World investments Report (2009), GCC countries as well as 
CEE, both achieved a significant shift in their business infrastructures, while GCC 
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countries are still under the establishment of the single monetary union, CEE 
countries accession to the European Union derived a significant changes. 
 
6.4.1 Legal Infrastructure and Contract Enforcement  
Legal infrastructures and contracts enforcements have been widely discussed in 
emerging private equity markets studies. As being an important element of their 
LQYHVWPHQWV¶GHFLVLRQV making, NH\LVVXHVVXFKDVPLQRULW\VKDUHKROGHUV¶ULJKWV
DQG FRQWUDFWV HQIRUFHPHQWV¶ UHJXODWLRQV FDUHIXOO\ DGGUHVVHG LQ SULYDWH HTXLW\
investments.  
 
With respect to CEE countries, the accession of EU (European Union) has 
facilitated a trusted regulatory infrastructure. Moreover, European private equity 
firms, have a relatively easy access to CEE countries markets due to the 
compliance and homogenous legal frameworks. However, a key issue is still 
impacting legal infrastructure of CEE countries, according to Wright et al. (2004) 
contracts enforcement mechanisms are still under development. Currently 
enforcing contracts in CEE counters required a considerable amount of time 
comparing to west European countries.  
 
With respect to GCC countries, corporate governance practices and codes are 
still under developing, HVSHFLDOO\ZLWKWKHFXUUHQW IRUPDWLRQRI*&&¶VPRQHWDU\
union, which will ensure the homogeneity between local JRYHUQPHQWV¶ 
procedures. According to Solomon (2010), while countries such as Oman and 
UAE have published corporate governance codes, Saudi Arabia, Bahrain, Kuwait 
and Qatar are under the process of developing their own versions. Nonetheless, 
in a survey conducted by Al-Harkan (2005), despite the absence of published 
codes, corporate governance practices in those countries are in compliance with 
international regulation. On the other hand, general partners in the region claim 
that corporate governance regulations and foreigners ownership laws need to be 
revised. Foreigners in UAE, for example, are limited to a 49% and at least 51 
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percent of a business must be owned by a UAE national. Such regulations limit the 
growth in the region and subjected it to national parties only. 
 
Moreover, according to Al-Harkan (2005), the development of legal framework 
and regulations, such as minority shareholders protection, are under the 
influence of the main factors; religion, family business and government. 
Regulations and procedures have to be in compliance with local Sharia law. 
Furthermore, the current firms structure (the domination of Family ownership 
types) in the region resist such changes and discharge international standards of 
ILUPV¶ accountability and financial reporting.    
 
Therefore, local private equity firms might use their networks and relationships 
in order to approach possible investors, where they would assess firms in a 
different way than what western firms does.  
 
Case Example of Legality in GCC and Family Business issues  
In the early 1900s Mr Mohammed Tawfique Abdullah founded the family jewellery buƐŝŶĞƐƐ  ?D^ ? dŚĞ
ďƵƐŝŶĞƐƐƐƵĐĐĞƐƐĨƵůůǇŐƌĞǁƚŚƌŽƵŐŚŽƵƚƚŚĞŐĞŶĞƌĂƚŝŽŶŽĨďĚƵůůĂŚ ?ƐĨĂŵŝůǇ ?The ůĂƌŐĞƐƚƐŚŝĨƚŝŶƚŚĞĐŽŵƉĂŶǇ ?Ɛ
grow came at the mid of 2005 (Amwal Alkhaleej, 2008), when the owners sold 23% (Valued at 82 million dollar 
at the time) of thĞĐŽŵƉĂŶǇ ?ƐƐŚĂƌĞƐƚŽŵǁĂůůŬŚĂůĞĞũ ?ƌĞŐŝŽŶĂůƉƌŝǀĂƚĞĞƋƵŝƚǇĨŝƌŵ). The deal facilaited the 
growth of DAMAS in the region and international, especially in the Saudi market, where the private equity 
investor guide DAMAS into their regional expansion (Amwal Alkhaleej is a Saudi-base PE house) leading the 
firm to double their profits in 2007 since the acquisition. In 2008, Amwal Alkhaleej exited the investment 
through an IPO in Dubai Stock Exchange Achieving 35% IRR on their investments (Zaway, 2009). 
 
However, troubles started by 2010, when Dubai Financial service Authority (DFSA) accused DAMAS for failing 
to apply sufficient internal oversight and not for preventing unauthorized transactions totaling of 165 million 
dollar. The Abdullah brothers who are the majority shareholders, made about 2,200 unauthorized 
withdrawals from the company in 16 months. They used the withdrawals to fund items ranging from petrol 
for their vehicles to a US$66.3 million investment in a Turkish property venture, (Hope & Ligaya, 2010). 
 
dŚĞD^ĐĂƐĞĐůĞĂƌůǇƌĞƉƌĞƐĞŶƚƐƚŚĞƚǇƉĞƚƌĂŶƐƉĂƌĞŶĐǇŝƐƐƵĞƐŝŶƌĞŐŝŽŶ ?ƐĨĂŵŝůǇďƵƐŝŶĞƐƐ, where the owners 
still treat the business as it was private even after the IPO. Moreover, the case shows the development of 
ƌĞŐŝŽŶ ?ƐƌĞŐƵůĂƚŝŽŶďŽĚŝĞƐĂŶĚƚŚĞ enforcement of courts decisions. As a results DAMAS owners were banded 
from directorship any company listed in Dubai Stock Exchange  
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6.4.2 Tax Stimulus 
As mentioned in chapter 3 previously, tax rates and double tax agreements 
plays an essential role in private equity investments, especially when it comes to 
an emerging markets that lacks the necessary capital. Therefore CEE countries 
have a very competitive tax rates (corporate level) with only 19% of profit, 
which influence investments flows to the region, whereas personal income taxes 
might reach 35% contributing to 33% of total GDP (Poland) (Wall street and 
Heritage media , 2010). Moreover, According to Wright et al. (2004), the change 
of taxation structures in CEE countries influence the growth of private equity 
investments.  
 
In GCC countries tax rates structures are different, with an average of only 3% 
of the total GDP, taxes are used to impose regional transaction. According to 
Wall street and Heritage media , 2010),  United arab of emertis (1% tax 
contibution to GDP) charge no taxes on GCC national shareholdres. Moreover, 
Saudi Arabia (5.6% tax contibution to GDP) apply the same rules and so do the 
rest of GCC membres. However, with respect to foreigners shareholdres, there 
are some diffrences among the membres. Saudi arabia imposes only 2.5% (as 
per the Shariha law) on corprae taxes and 20% on foringers in the region. 
Whereas, Qatar (2.6 % contibtuoin of national GDP) imposes 35 % corporate 
taxes for forigner investorts. Furthermore, tax rates varies across industries, 
while banking and oil sectors pay up to 50% of their porfit, other sectors pay 
significnatly lower. Such strategy indicates the weelingness of the reginal 
ecnomies to diversify their investments and incentives non-oil related sectors.  
 
6.4.3 Development of Professional Services 
The demand on professional services has been driven by local businesses growth 
and expansion. Moreover, as more multinational businesses invest in an 
emerging market, there are constant needs for such businesses to convey their 
performance figures in a western standards reporting system. Therefore, such 
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transition to western norms will boost the foreigner investments in a particular 
country or region.  
Deal structuring and steering in private equity investments usually require the 
presence of such professional service. Whether it is an auditing, consulting or 
legal services, all need to be present and up to the international standards. 
Therefore, According Wright et al (2004), the arrival of western companies in 
CEE countries derived the demand on professional services. Such a move 
HQKDQFHG WKH RYHUDOO EXVLQHVV QRUPV LQ WKH UHJLRQ 0RUHRYHU WKH UHJLRQ¶V
human capitals are now more educated and skilled and familiar with western 
accounting standards.  
 
In their study, Wright et al (2004) presented a CMBOR (Center of Management 
Buyout Research) shows that, all big four accountancy firms are present in CEE 
countries with except of PCW (Price Waterhouse). Same applies for GCC 
countries. All big four accounting firms are available. Moreover, international 
consultancy firms such as Booz and company, McKenzie, Boston group are also 
present in the region. Indeed, Companies like KPMG and E&Y (Ernest and Young) 
are now specializes in region taxations practices, which in the case of Saudi 
Arabia are specialized since it is driven form the Sharia Islamic law). 
 
 
6.5 Realization of Gains  
Realization of gains and the ground, in which private equity investors chose their 
H[LWURXWVUHIOHFWVWKHGHYHORSPHQWRIDFRXQWU\¶VSULYDWHHquity investments. As 
mentioned earlier in the study, the size and regulation of a stock market impact 
the exit routes and number of IPOs. Moreover, the availability of second stock 
markets drives the smaller deals and influence Venture capital investments, 
particularly.   
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With respect to CEE countries, Due to the current development of the market, 
the realization of exits is still limited in terms of IPOs. According to ECVA (2009) 
special CEE report, only 33% of total divestment in terms of divestment amount 
are through IPOs, whereas 43% are accounted to trade sale (the most common 
rout) and 37% secondary buyouts to other Private equity house in the region. 
Moreover, the popularity of trade sales or secondary buyouts over IPOs could be 
attributed to the growth in M&A market in the region. Furthermore, Wright et al. 
(2004) argue that the EU accession also facilitates such exit rout since the local 
regulations and procedures are harmonized with the rest of the members.  
On the other hand, GCC countries exit routes might be still under development. 
And the realizations of investments are still low, despite the booming in 2008, 
which is mainly attributed to 2.5 billion dollars deal. According to the Data 
present by Zawya (2009) figure 19 shows a rough compression between CEE 
and GCC exits. With less amount of deals and greater values GCC countries 
buyouts lead the exit values between the two regions.  
 
The Stock market capitalization in GCC countries is still low comparing to the 
CEE countries. Such an issue keeps the regional PEs from exiting through an IPO 
especially, with the absence of secondary stock market, where smaller deals and 
venture investment have no other option except trade sale. Furthermore, the 
early presented study by Al-Hassan wt al, (2007) justifies the why local equity 
houses target trade sales as their first option. However, the number and value of 
IPOs in the region are increasing. According to the GPs in the region. The 
QXPEHURI FRPSDQLHV OLVWHG LQ WKH UHJLRQ¶VVWRFNPDUNHWVDUH LQFUHDVLQJevery 
year. Such development will encourage the flotation in the market as the 
industry aging in the region.  
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Figure 19 CEE vs. GCC exit amount (EVCA, 2009; GVCA, 2009)5 
 
 
                                          
5 Note: GCC numbers are converted into Euros using current conversion rates 
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Chapter 7 
 
Conclusion and Recommendations 
 
Evidently, GCC countries are experiencing a tremendous shift in their economies 
DQGEXVLQHVVHQYLURQPHQWVIRUWKH ODVWGHFDGH'ULYHQE\WKHPHPEHUV¶GHVLUH
of diversifying their economies into non-oil dependent ones, private equity 
investments have been the centre of attention in the region. As the local 
governments were financing public projects and changing the foreigner 
investments regulation, hoping that the new incentives will attract more 
investments to the region, the number of private equity were increasing 
boosting the demand on finance, which is reflected by the growing number of 
investments and the significant shift in their fund sizes. Moreover, the amount of 
investments in increased dramatically, which reflects the region acceptance of 
private equity type deals, especially in famil\ EXVLQHVV WKH UHJLRQ¶V FRPPRQ
type of firms).  
 
However, it could be argued that GCC private equity markets still at the 
beginning of a long development. Several challenges and obstacles resisting the 
development in the region. Regional entrepreneurship activities are still limited, 
which reflect the small venture capital funds by local private equity. Moreover, 
the existing entrepreneurs still lack the required skills to be funded by a venture 
capital firm. Proper accounting books, for example, are still missing affecting the 
venture capitalists willingness to fund the firm. Moreover, the absence of 
secondary stock market limits the exit options for small and medium deals, 
which is a key element in boosting private equity and venture capital markets. 
Whereas in more developed emerging markets such as India and China such 
stock market exists.  
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)XUWKHUPRUH *&& FRXQWULHV ODFN ZKDW JHQHUDO SDUWQHUV FDOO µWKH LQWHUQDWLRQDO
VWDQGDUGV IRU SULYDWH HTXLW\ LQYHVWPHQWV¶ ZKHUH VWDQGDUGL]HG FRUSRUDWH
governance codes and financial reporting system are still under development. 
Such obstacles resist the international houses intention to open their branches in 
the region and therefore, they invest indirectly through regional firms. Doing so 
weakening the development rhythm of professional skills in the region as the 
international houses are not contributing in GCC private equity development. 
 
$VWKHUHJLRQ¶VGHDOVG\QDPLFKHDYLO\UHOD\RQOLPLWHGSDUWQHUVUHODWLRQVKLSVDQG
access to local banks and government, private equity are characterized as a 
closed network in the region, preventing outsider to come and easily engage 
with the business community. Moreover, the ownership laws and regulations 
favour national investors over international one, where they are limited to 49% 
of the shares in the region.  
 
Despite the current challenges, the markets in GCC are expected to grow in the 
coming year, as the regional laws are changing consistently adopting more 
investment friendly regulation, more private equity firms are launching their 
operations and raising national and international-sourced funds. Such a growth 
are combined with the formation of GCC single monetary union, even though it 
is not expect to be ready by the end of 2010, the monetary union will facilitate 
local transactions growth, as laws and regulation will be harmonized.  
 
Eventually, in order to establish a more sophisticated industry, regional 
governments should liberalize their financial system, enhance their contract 
enforcements mechanisms and emphasising on the potential role SMEs, as they 
play an essential role in developing US and European private equity. Moreover, 
launching a secondary stock market will serve local firms exit options allowing 
them to increase their investment targets and diversify their investment portfolio, 
as the region most favourite type currently is large buyout and expansion capital. 
Finally, it is worth noting that SWFs in the GCC have been active as a fund 
source for the last few year, however, they should use thei
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strength in supplying expertise to the regional firms, since the availability of 
professional private equity human capital is highly demanded. 
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Appendix 1 
 
GCC PE Houses Directory 
 
 
Abraaj Capital 
Dubai International Financial Centre Gate Village 8, 3rd Floor PO Box 504905 Dubai, United Arab Emirates 
Tel: +971 4 506 4400 Fax: +971 4 506 4600 
 
Abu Dhabi Investment Company 
National Bank of Abu Dhabi Building Khalidiya, Tariq Bin Ziad Street P.O. Box 46309 Abu Dhabi, United Arab Emirates Tel: 
+971 (0) 2 665 8100 Fax: +971 (0) 2 665 0575 
 
Abu Dhabi Investment House 
PO Box 106699 Abu Dhabi, United Arab Emirates Tel: +971 2-681-1233 Fax: +971 2-681-1844 
 
Al Arabi Investment Group 
PO box 143156 Amman 11814, Jordan Tel: + 9626 55 222 39 Fax: + 962 655 190 64 
 
Al Futtaim Capital 
P.O. Box 152 Festival Tower, Level 28, Dubai Festival City Dubai, United Arab Emirates Tel: +971 4-706-2222 Fax: +971 4-
706-2110 
 
Al Tawfeek Company for Investment Funds 
PO Box 430, Jeddah 21411,Saudi Arabia Tel: +966 2-617-1003 Fax: +966 2-674-4255 
 
Amwal Al Khaleej 
PO Box 59115, Riyadh, KSA 11525 Tel: + 9661 216 4666 Fax: + 9661 216 4777 
 
Arcapita 
P.O. Box 1406 Building 114 ,8th Floor ,Al Khalifa Street Manama, Bahrain Tel:+973 17-218333 Fax:+973 17-217555 
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BMG Financial Advisors 
PO Box 52972, 5th Floor, Al Mukmal Plaza Palestine Rd, Jeddah 21573, Saudi Arabia Tel: +966 2-668-1777 Fax: +966 2-
668-1888 
 
Capital Management House 
P.O. Box 1001 West Tower, World Trade Center, 8th Floor Manama ,Bahrain Tel:+973 17-510000 Fax:+973 17-510051 
Email:info@capitalmh.com 
 
Capivest Investment Bank 
P.O. Box 5571 Block 305, Zamil Tower,6th Floor ,Al Khalifa Avenue Manama ,Bahrain Tel:+973 17-502222 Fax:+973 17-
502211 info@capivest.com 
 
CORECAP 
PO Box 66916 Dubai, UAE Tel: +971 4 391 0627 Fax: +971 4 390 4361 www.corecapllc.com 
 
Daman Securities 
P O Box 9436, Dubai, United Arab Emirates Tel: +971 4-332-4140 Fax: +971 4-332-4240 
 
Delta Partners 
P.O. Box 502428 Al Shatha Tower 1, Offices 8 and 9 12th floor, Dubai Internet City Dubai, United Arab Emirates Tel: +971 
4-369-2999 Fax: +971 4-368-8408 
 
Dubai International Capital 
PO Box 72888, The Gate, East Wing 13th Floor Dubai, United Arab Emirates Tel: +971 4-362-1888 Fax: +971 4-362-0888 
 
Evolvence Capital 
PO Box 31309, Dubai, United Arab Emirates Tel: +971 4-332-4033 Fax: +971 4-332-4013 
 
Global Investment House 
Al Mirkab, 2nd Floor, Souk Al Safat Bldg Abdullah Al-Mubarak Street, PO Box 28807 Safat 13149, Kuwait Tel: +965 240-
0551 
Fax: +965 240-0661 
 
 
Gulf Capital 
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National Bank of Fujeira Tower 15th FloorSalam Street P.O. Box 27522Abu Dhabi, UAE Tel +971 2 6942700 ; Fax +971 2 
6942703 
 
Gulf Finance House 
Al Salam Tower, PO Box 10006 Manama, Bahrain Tel: +973 17-538538 Fax: +973 17-540006 
 
HBG Holdings Limited 
Level 27, Al Moosa Tower II, Sheikh Zayed Road Dubai, United Arab Emirates Tel: +971 (4) 331 4133 ; Fax: +971 (4) 331 
4134 Email: info@hbgholdings.com 
 
HSBC Private Equity (Middle East) 
PO Box 4604, Dubai, United Arab Emirates. Tel: +971 4-507-7333 Fax: +971 4-353-4583 
 
Injaz Mena Investments 
Zayed 2nd Street, PO Box 107394 Abu Dhabi, United Arab Emirates Tel: +971 2-672-8400 Fax: +971 2-672-0011 
 
Injazat Capital 
PO Box 506544 Dubai, United Arab Emirates Tel: +971 365 1500 Fax: +971 363 7324 
 
Instrata Capital BSC (c) 
P.O. Box 26300, Manama, Kingdom of Bahrain Tel: +973 17388 188 Fax: +973 17388 177 Email: 
enquiries@instratacapital.com 
 
Intel Capital 
Building No. 5, Dubai Internet City PO Box 500032, Dubai, UAE 
 
Investcorp Bank B.S.C. 
PO Box 5340 Manama, Kingdom of Bahrain Tel: +973 17532000 Fax: +973 17530816 
 
 
Istithmar World Ventures LLC 
Al Attar Business Tower, Level 35 PO Box 17000, Dubai, UAE Tel: +971 4 369 6507 Fax: +971 4 375 1875 
www.istithmarworld.com 
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Ithmaar Bank 
PO Box 2820, Addax Tower 10th floor Seef District Kingdom of Bahrain 
 
Ithmar Capital 
PO Box 5527, Dubai, United Arab Emirates Tel: +971 4-282-5555 Fax: +971 4-283-1155 
 
Keystone Equity Partners (Growth Gate Capital) World Trade Center, Level 22 Sheikh Zayed Road 
P.O. Box 36330 Dubai, United Arab Emirates Tel: +971 4-329-5537 Fax: +971 4-329-5538 
 
Kipco Asset Management Company (KAMCO) 
PO Box 28873, Safat 13149 Kuwait Tel: +965 805885 Fax: +965 241-9611 
 
KGL Investment 
P.O. Box 24565 KGL Building, Al Jahraa Street ,Shuwaikh Industrial Area, Kuwait Safat 13106, Kuwait Tel:+965 2224-6444 
Fax: +965 2224-6424 Email:info@kglinvest.com 
 
Kuwait Finance and Investment Company 
P.O. Box 21521, Al Murqab - Altaf Complex Safat, Kuwait, 13037 KWT Tel: +965889000 Fax: +9652420174 
 
Kuwait Finance House (Bahrain) 
PO Box 2066, Manama, Bahrain Tel: +973 17-221666 Fax: +973 17-221600 
 
Levant Capital 
Office 1301 Fairmont Building Sheikh Zayed Road Dubai,UAE Tel:+97143319788 Fax:+97143319789 
Info@levantcapital.com 
 
Malaz Group 
PO Box 66633, Riyadh 11546, Saudi Arabia Tel: +966 1-460-1644 Fax: +966 1-460-0143 
 
Markaz 
Kuwait Financial Centre «Markaz» Universal Tower, Ahmad Al-Jaber St, Sharq, Kuwait Tel: +965 2248000 Fax: +965 
2425828 Postal Address: P.O. Box 23444 Safat 13095, State of Kuwait 
 
MerchantBridge and Co 
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P.O. Box 212726 Dubai, United Arab Emirates Tel:+971 4-433-1813 Fax:+971 4-390-9928 
 
Millennium Private Equity 
Dubai International Financial Center, The Gate East Wing 2nd floor, PO Box 121299, Dubai, UAE Tel: +971 4-363-4200 Fax: 
+971 4-362-0540 
 
0·6KDULH 
P.O. Box 28171 Enoc Building Number 1 3rd Floor,Oud Mehtha Road Dubai, United Arab Emirates Tel:+971 4-337-9333 
Fax:+971 4-334-6547 Email:info@msharie.com 
 
National Commercial Bank 
PO Box 3555, Jeddah 21481, Saudi Arabia. Tel: +966 2-646-4999 Fax: +966 2-644-6468 
 
National Technology Enterprises Company 
PO Box 2294, Safat 13023, Kuwait Tel: +965 240-6340 Fax: +965-240-5926 
 
NBK Capital 
PO Box 4950, Safat 13050, Kuwait Tel: +965 224-6903 Fax: +965 224-6904 
 
Noor Financial Investment Company 
Al-Kharafi Towers, 10th and 11th Floors Osama Bin Munqes St., Qibla P.O. Box 3311 Safat 13034 Kuwait 
Tel: +965 232-3333 Fax: +965 232-3330 
9NA 
Qatar Capital Partners LLC 
P.O. Box 23109, Doha, Qatar Tel: +974 494 5474 Fax: +974 483 9982 
 
Qinvest 
Sheikh Khaled Bin Hamad Al Thani Commercial Building Al Sadd Street,Qatar Financial Centre P.O. Box 26222 
Doha, Qatar Tel:+974 424-6666 Fax:+974 444-8446 Email:info@qinvest.com 
 
Rasmala 
Dubai International Financial Centre The Gate Village, Building 10, Level 1 P.O. Box 31145, Dubai, United Arab Emirates 
Tel: +971 4 363 5600 Fax: +971 4 363 5635 
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Ryada Capital 
PO Box 29086, Safat 13151, Kuwait Tel: +965 491-0191 Fax: +965 299-7882 
 
Sabre Abraaj Management Company 
Level 7, Emirates Towers Offices Post Box 504905 Dubai, United Arab Emirates Tel.: +9714 319 1500 
Fax: +9714 319 1600 
 
Saffar Capital 
P.O. Box 211495 Dubai, United Arab Emirates Tel:+971 4-396-6336 Fax:+971 4-397-7090 
 
Sana Capital 
Gate Village Building Number 5 5th Floor, Dubai International Financial Center P.O. Box 506711 Dubai, United Arab 
Emirates Tel: +971 4-303-2600 Fax: +971 4-323-0087 
 
Swicorp 
Kingdom Tower, 49th Floor King Fahed Road P.O. Box 2076 Riyadh 11451Saudi Arabia Tel:+966 1-211-0737 
Fax:+966 1-211-0733 Email:info@swicorp.com 
 
SHUAA Partners 
Emirates Tower Level 28, Sheikh Zayed Road P.O.Box 31045, Dubai, United Arab Emirates Tel: +971 4-330-3600 
Fax: +971 4-330-3550 
 
The Carlyle Group 
Dubai International Financial Centre Precinct Building 3, P.O. Box 506564 Dubai, United Arab Emirates Tel: +971 4 427 
5600 
Fax: +971 4 427 5610 
95 
The National Investor 
TNI Tower, Zayed Street, Khalidiya PO Box 47435 Abu Dhabi, United Arab Emirates Tel: +971 2-619-2300 
Fax: +971 2-619-2400 
 
Tuareg Capital 
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Bahrain (Mailing): Al Matrook Building, Diplomatic Area PO Box 11544 Manama, Bahrain Tel: +973 1753 7277 
 
 
Unicorn Investment Bank 
PO Box 31700 Manama, Bahrain Tel: +973 17-566000 Fax: +973 17-566001 
 
 
Venture Capital Bank 
PO Box 11755 Manama, Bahrain Tel: +973 17-514451 Fax: +973 17-514441 
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Appendix 2 
GCC Private Equity Development Questioner 
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Appendix 3 
GCC Genral Partnetrs Total Amount of Asstes Under Management 
 
 
 
 
source : zawya investmet services 
